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PROSPECTIVE INSURANCE LEGISLATION. 
HE recent developments regarding life insurance make 
it inevitable that there will be strenuous efforts made in 
various State legislatures at their present sessions to enact 
laws in restraint of methods and practices heretofore followed 
by the life insurance companies. The legislatures of thirteen 
States are scheduled to meet this year, most of them during 
the present month. In addition, Congress proposes to con- 
sider insurance matters, and Wisconsin will hold a special 
session, when the subject is sure to receive more or less at- 
tention. Already several bills have been introduced in the 
New York Legislature, some of them quite drastic in their 
provisions, and the Insurance Investigating Committee is yet 
to submit its report, with suggestions for legislative action. 
Senator Brackett, the self-constituted insurance reformer, 
comes promptly to the front with a bill proposing numerous 
amendments to the existing insurance laws, imposing new 
conditions upon the companies, and virtually revolutionizing 
the business. This was to have been expected of Senator 
Brackett, as he has heretofore posed in an attitude of hostility 
to insurance. It is not probable, however, that any of the 
bills introduced previous to those to be submitted by the In- 
vestigating Committee will receive serious attention, as it is 
generally believed that the committee’s suggestions will cover 
the ground sufficiently. In the multiplicity of bills proposed 
there is great danger that some may slip through and become 
laws that will work great injury to the business of life insur- 
ance. This is a peril that the companies are now precluded 
from combatting. Heretofore they have employed attor- 
neys to use their influence in defeating hostile legislation, but 
the testimony before the committee of investigation shows 
that there were grave abuses connected with this method, and 
that some of the attorneys were little less than “grafters,” 
accumulating wealth at the expense of the policyholders. As 
a consequence of such exposure, the companies are now pre- 
cluded from representation before the legislatures or their 
committees, but must sit by without protest, and possibly 
witness the enactment of vicious measures that may cost the 
policyholders millions of dollars. 
The announced object of the introducers of insurance bills 
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is the better protection of policyholders, which is certainly a 
most worthy motive, but as the authors of these bills are not 
familiar with the business of insurances, and the interrela- 
tion that one feature of it bears to the other features, the re- 
sult is likely to work to the injury of those whose interests are 
sought to be protected. Such is the condition of some of the 
insurance laws now on the statute books, which have pro- 
duced a great amount of confusion in the past. The business 
of life insurance is too great, and its beneficence too extended, 
to be tampered with except under the advice of practical men, 
thoroughly trained and experienced in the details of all phases 
of it. To this end, every insurance committee, to which all 
insurance bills will naturally be referred, should have as- 
signed to it an actuary thoroughly versed in the scientific side 
of life insurance, and who has also had some experience in 
the business management of a company. He would be able 
to point out the good and bad in each bill under consideration, 
and to explain its general effect upon the business. The com- 
mittee of investigation saw the necessity for such expert ad- 
vice, without which its work would not have been so searching 
at it was. The New York Legislature will scarcely be called 
upon to deal with any subject of greater inportance to the gen- 
eral public than this of life insurance. The companies the 
State has chartered are among the largest in the world, and 
the policyholders who have put their faith in them are num- 
bered by the millions. It is for the better conserving of their 
interests in the future that legislation is demanded by the 
public. As the course pursued by the New York Legislature 
in this respect is likely to be followed in other States, it be- 
hooves our legislaters to proceed with thoughtful deliberation, 
and to profit by the advice of practical men before enacting 
into laws the many incongruous bills that are presented, 
some of which might defeat the purpose intended by their 
authors. 





THE INVESTIGATING COMMITTEE’S REPORT. 


ONSIDERABLE guess work is being made and printed 

by those who think they know, as to what will be the 

report of the legislative insurance investigating committee, 
and what recommendations they will make for new legisla- 
tion relating to life insurance. It seems to be taken for 
granted that the report will be sweeping in its condemnation 
of some of the practices that have prevailed in several com- 
panies of late years, and of some of the managers who have 
played such an important part as witnesses in the investiga- 
tion. As to legislation to be recommended, it is expected that 
the committee will propose a limitation as to the amount of 
business a company may transact, restriction as to the in- 
vestment of funds, provide for the more frequent accounting 
to policyholders of their interests in the accumulated surplus, 
and recommend the termination of the foreign business of 
American companies. Of course, it is all a matter of specu- 
lation as to what the committee will report, but the general 
drift of the examination of witnesses would indicate that 
some of the points mentioned are contemplated by it. Facts 
brought out show conclusively that in the three larger com- 
panies, at least, there have been some irregularities in expendi- 
tures, which indicates a laxity of supervision on the part of 
the trustees rather than a necessity for further legislation 
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upon the subject. Too much responsibility has been thrown 
upon the executive officers through a disinclination of the 
trustees to assume their fair share of it. This is a matter 
that is being rectified by the trustees themselves as the work 
of company “house-cleaning” progresses. Regarding invest- 
ments there is a difference of opinion among experts, some 
holding that real estate security is the safest form of invest- 
ment, while others look upon real estate as presenting a pre- 
carious field to operate in. Some of the companies that have 
lost money on real estate transactions have made millions of 
dollars from profits derived from syndicate participations 
and dealings in Wall street securities. There seems to be 
little doubt that the foreign business of the three larger com- 
panies has been obtained at such an extravagant price that 
it is questioned if, all things considered, it has been profitable 
to them. Certainly their American policyholders would be 
glad to see them discontinue writing new business in foreign 
countries, simply carrying to maturity what they have on 
their books, selling their real estate in foreign cities, and 
bringing home the large amount of assets they are now 
obliged to keep in the various countries wherein they are 
licensed. Whatever legislation the committee may propose is 
sure to provoke prolonged discussion, for it is well under- 
stood that several members of the legislature are loaded with 
bills that they claim will correct all evils and irregularities 
that have been disclosed, and they will fight for the adop- 
tion of their pet schemes. The coming session is likely to be 
a lively one from an insurance point of view, and its pro- 
ceedings will be watched with interest. One thing is quite 
certain, and that is that the insurance legislative attorneys 
and lobbyists have been placed out of business by the revela- 
tions made as to the plunder they have heretofore secured 
from the companies. 





REMEMBER THEIR WORK. 


ACH of the three leading life insurance companies has 
} lost its president, and a new one has been chosen to 
fill his place. While it is popular just now to join in the 
chorus, singing, “The King is dead, long live the King!” it is 
well to remind the public, but especially persons engaged in 
life insurance, of the important services rendered to the busi- 
ness, and to the community in general, by the several officers 
who have so recently retired. Ex-Presidents Alexander, 
McCurdy and McCall had spent the greater part of 
their lives in developing the business of life insurance and in- 
structing the people as to its great beneficence. They were 
familiar with the scientific as well as the administrative side 
of the business, and under their administration of the affairs 
of their respective companies, they brought them to be the 
leaders of the life insurance companies of the whole world, 
and to occupy a high place among our financial institutions. 
By the introduction of contracts of extreme liberality in favor 
of policyholders, and by the adoption of the American ideas 
of “pushing things,” they succeeded in popularizing life in- 
surance to the extent of having it regarded as a necessity for 
every prudent man, instead of being a luxury which only the 
wealthy could indulge in. They were great leaders of a great 
movement for the welfare of humanity, and they are entitled 
to recognition as such. If, with increasing success, they be- 
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came less attentive to details, or if they were lax in the dis- 
position of the immense trust funds under their control, or 
it they yielded in any respect to the manifold temptations by 
which they were surrounded, they but further illustrated the 
fact that human nature is fallible and individuals weak. So 
far as they were wrong in their administration, they are to be 
censured and punished as such wrong doing may merit, but 
the fact that they have done much good in their day, and 
inaugurated good works that will live for generations, should 
not be lost sight of.. The Kings may be dead, but they have 
left mementos behind them that are now working and will 
continue to work for the benefit of mankind. 





JUDGE GAYNOR AND THE ROYAL ARCANUM. 


HE decision recently rendered by Justice Gaynor in the 
case of J. L. Mook against the supreme council of the 
Royal Arcanum, is likely to have a wider effect than was at 
first supposed. The suit was in the nature of a protest against 
the increase of assessments ordered by the supreme council 
at their meeting last summer. It was then decided by the 
council that in order to preserve the life of the order and 
enable it to pay its death claims a substantial advance in rates 
must be enforced. Objection to this ruling was raised by 
members in every section of the country, and in the face of 
the appeals made to it the council maintained its position. 
Judge Gaynor now decides that the increase in rates was a 
breach of the contract, and hence illegal and void. Among 
other things the Justice said: 


The amendments complained of, which increase the assessments, are 
void, for the reason that they change the contract of the members 
with the organization. I need add nothing to what I said in Langan 
vs. American Legion of Honor on the same head. 


On the trial of the suit the defendant claimed that the 
court had no jurisdiction, as the defendant was a foreign cor- 


‘poration; that the court could not interfere with its internal 


workings ; that no injury had been done to the plaintiff, and 
that there was nothing to show that the new rules were un- 
just. All these objections were overruled, and judgment 
rendered, enjoining the order from enforcing the new rates. 
The supreme council announces that an appeal from the de- 
cision will be made as promptly as possible. Should the higher 
court hold that Justice Gaynor’s decision is good law, it will 
be disastrous to the Royal Arcanum, as it will be impossible 
to collect the increased rates from the members residing in 
the State of New York. Similar action in other States is 
likely to follow, and if equally successful, the fate of the 
Royal Arcanum can be readily foretold. If the decision holds 
good in this case, it will hold good as to all other fraternal 
and assessment organizations that are not protected by a 
condition in their certificates authorizing such increase in the 
assessments as may be required by the increase of mortality 
with advancing age. At the same time it will have the effect 
of preventing any new organization starting without adequate 
rates, and will tend to force the fraternal orders to a reserve 
basis. In the case of the Royal Arcanum, under its original 
plan, it had the power to collect assessments as often as might 
be needed to pay death claims, and that principle has been 
repeatedly upheld by judicial decision. If it has to go back 
to that plan its troubles will be increased tenfold, for mem- 
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bers will be just as strenuous in objecting to a multiplicity 
of assessments as to a flat increase in the rate. The decision 
referred to in the case of the American Legion of Honor was 
to the effect that the order could not reduce the face of the 
certificate, a proposition which, on its face, involved a de- 
struction of the contractual relations. Whether or not an 
increase in rates, found necessary to properly provide for the 
payment in full of contracts entered into, is a violation of such 
contracts, is a point which it were well for the highest courts 
to decide. If they sustain the decision under consideration, 
the days of most existing fraternal orders are but few. 





REPORTS OF LIFE INSURANCE INVESTIGATIONS. 


NSURANCE men will want to preserve as a matter of 
record and reference the proceedings of the Legislative 
Insurance Investigation Committee. The Spectator’s Sum- 
mary of the testimony given before that committee, as printed 
in our columns, including every session from September 6 to 
December 30, has been issued in’a neat pamphlet form and is 
now ready for delivery. This summary contains all the ma- 
terial facts brought out in the testimony of the numerous wit- 
nesses examined, and gives a clear picture of the proceedings. 
The official report of the committee will, as estimated, make 
eight or ten volumes of 1000 pages each, and the price, it is 
thought, will be fixed at five dollars or more per volume. 
The Spectator’s Summary makes 175 pages, and the price 
is one dollar per copy. In condensing the testimony, all ex- 
traneous matter was omitted and also the legal verbiage and 
the multitudinous questions the examiner found it necessary 
to ask in order to get at the facts. The plain story of the de- 
velopments that have brought the three leading companies 
under such severe criticism, is told in this pamphlet without 
embellishments. Every insurance man in the country should 
be in possession of this pamphlet that he may understand thor- 
oughly the situation. 

The Spectator Company has also for sale copies of the 
Frick and Hendricks reports regarding the Equitable. The 
Frick report was the result of an investigation authorized by 
the directors of the company, while the Hendricks report fol- 
lowed investigations made by Superintendent Hendricks. 
The price of these two reports is fifty cents each. These two 
reports and The Spectator’s Summary of the testimony taken 
by the Investigating Committee, constitute a history of the 
proceedings that have caused such a sensation throughout the 
country during the past year, leading to the resignations of 
the presidents of the “three giants,” and many other officers 
of those companies. Price of the three reports together, $2. 





DEFEATING HOSTILE LEGISLATION. 
PROPOS of the discussion as to payments made by life 
insurance companies to defeat hostile legislation, a bill 
was introduced in the Wisconsin Legislature some years ago 
that was intended to place an additional tax upon the North- 
western Mutual Life of Milwaukee. The company was ap- 


proached with a proposition to have the bill killed upon the 
payment of $15,000 to the “strikers.” The company refused 
to be blackmailed, and in spite of all legitimate efforts to 
secure its defeat, the bill was passed. As a result, the com- 
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pany had to pay the State $2,000,000 of the policyholders’ 
money. Then the company appealed to the policyholders to 
aid in having the law repealed, and when they saw to what 
extent they were being “touched” in their pocketbooks, the 
policyholders deluged their representatives with letters, with 
the result that the law was finally repealed. But the policy- 
holders did nothing while the bill was pending, trusting to 
the company to protect their interests. Other companies have 
frequently applied to their policyholders to aid in the defeat of 
proposed hostile legislation, but in vain. Ex-President Cleve- 
land is on record as saying that the policyholders of the 
Equitable could not be induced to take an interest in the selec- 
tion of directors for that company, so that it has been demon- 
strated repeatedly that the average policyholder is indifferent 
in such matters, but relies upon the officers of his company to 
look after his interests. 





A NEW ANTI-REBATING PLAN. 
NOTHER attempt is to be made by the leading life in- 
surance companies to put an end to rebating. THE 
SPECTATOR has persistently contended that it is within the 
power of the companies to put an end to this most demoraliz- 
ing practice whenever they seriously attempted to do so. 
Heretofore they have been content to blatantly denounce re- 
bating, and to forbid agents from discounting their policies, 
at the same time “winking the other eye’ when discussing the 
subject. Ex-President Grover Cleveland has been chosen to 
hear charges of rebating, and to act virtually as a trial judge. 
He is to receive a salary of $12,000 a year, to be contributed 
equally by the Mutual, the Equitable and the New York Life. 
A similar position was held some years ago by Hon. Thomas 
B. Reed, formerly Speaker of the House of Representatives. 
Little came of that arrangement for the reason that the com- 
panies were not actually in sympathy with it. It is to be 
hoped that Mr. Cleveland will be able to inspire them with 
a spirit of earnest co-operation, and will strive to convince 
them that to eradicate a crying evil absolute good faith is 
essential. 





ELATIVELY few stock fire insurance companies retired 
R from business during the year 1905 (only one of much 
importance) ; and this circumstance, coupled with the fact 
that fifty-four such companies were organized or are in pro- 
cess of formation, denotes a sentiment of hopefulness, and a 
strong belief in a profitable future for the business. The 
subjoined comparison of the number of retired companies 
with those organized or projected shows that, if all the pro- 
jected companies materialize, there will be a considerable net 
increase in the number of fire insurance institutions : 


Stock Mutual Lloyds and Inter. 
Companies. Companies. Ins. Ass’ns, Total. 
Organized or projected......... 57 55 13 125 
INQUIRER FSG ea sialraa iy ad oe owe ee 13 19 3 35 
NeGincteadses. . 5... s5s.-: 44 36 10 go 





COPIOUS index to Volumes LXXIV and LXXV of 

THE SPECTATOR, covering the year 1905, has been pre- 

pared, and will be forwarded to subscribers signifying their 
desire to possess a copy. 
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NEW YORK SURVEYS. 


The Peoples Surety Company of Brooklyn has opened offices at 
141 Broadway, Manhattan. 

Robert J. Mix, inspector of agents in the Metropolitan district for 
the Equitable Life, has resigned. 

J. A. Lassoe, manager of the liability department of the United 
States Casualty, who has been quite ill with pneumonia, is now said to 
be out of danger. 

The Maryland Casualty has opened a branch office at 25 West 
Forty-second street, with John P. Yates manager. This company also 
has a branch in Brooklyn in charge of Howe & Vogle. 


Earles F. Holmes, well known for many years as a successful acci- 
dent insurance manager, is back in the harness again, having been 
selected by the Travelers to take charge of its accident branch in 
the Nassau street office in this city. Mr. Holmes brings to the position 
an abundance of experience, and his many friends confidently expect 
that a large development of the Travelers business will result. The 
company already has an income in New York city from all depart- 
ments of something like $1,750,000 per annum, and in the two offices 
at 31 Nassau street and 1 Madison avenue has 180 persons employed. 
James G. Batterson, who has had charge of the liability branch here for 
several years, will henceforth be known as resident director. Frank 
F. Eagles continues to manage the accident branch at the Madison 
avenue office. 

William Bruce Mann has resigned as Eastern manager for the 
Pacific Mutual Life to accept a position with the Travelers as agency 
supervisor in the accident department. He has been phenomenally 
successful while with the Pacific Mutual, and his energy and ability 
will certainly redound to the credit of the Travelers. 

The A£tna Indemnity, whose offices are at 68 William street, has 
found it necessary to increase its floor space by the addition of half 
of the fourth floor. Many improvements in the arrangement of the 
offices are now under way. 

A manager says the happy new year congratulations would be more 
effective if the dread of the hostile legislation proposals by various 
legislatures now in session were eliminated. He says the famous 
locusts which come only once in seven years would be preferable. 





CHICAGO AND THE WEST. 


The meeting of the Chicago section of the American Mathematical 
Association, recently concluded at the University of Chicago, was 
notable, among other things, for an address by Prof. J. W. Glover, 
in charge of the department of insurance at the University of Michi- 
gan, on the topic: “The Teaching of Actuarial Theory in Univer- 
sities and Colleges.” In substance, the address was a résumé of the 
work done along the lines considered in its title, since the report pre- 
sented to the Fourth International Congress of Actuaries in 1903, by 
J. A. DeBoer, president of the National Life Insurance Company of 
Vermont, “On Instruction Given in Universities and Colleges on 
Actuarial Subjects.” 

While the prime object of instruction at the higher institutions of 
learning in actuarial theory was the education of the public, as part 
of a broad training which could best be given under the patronage 
of such institutions, Prof. Glover defined other purposes of such in- 
struction to be the affording a special field of interest in theoretical 
and applied mathematics to students of mathematics, and also the fur- 
nishing of professional training to a few students who manifest special 
ability and interest in the subject, with a view to fitting them for ad- 
ministrative, executive, managerial and other professional work in in- 
surance institutions. ‘While it is likely,” he stated, “that mathemati- 
cians have dabbled more or less in actuarial theory during the last 
half century in connection with their studies in the theory of prob- 
ability, and have doubtless introduced fragments of actuarial science 
in their lectures by way of illustrating some point in the general theory 
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of probability, it may be safely assumed that nothing more direct has 
been done until within the past ten years. 

“With regard to the period between 1903 and the present it may 
be said to have been characterized by an ever increasing interest on 
the part of our universities in the subject of insurance instruction, 
and many efforts have been made of a more or less tentative character 
to project courses. In this endeavor at least three different lines of 
action have been observed, one being the attempt to carry on the work 
largely in the department of political economy or higher commercial 
education, employing mathematics as little as possible. The chief 
defect of this system, in my judgment, is that the instruction afforded 
is bound to be of too general a character to give the student clear-cut 
notions of the subject matter. I have observed in practice that the 
professional insurance world finds its only interest in this kind of 
instruction in the fact that it arouses the attention of the student and 
the public to the subject of insurance, and offers a good field for the 
company to recruit its agency ranks with so-called trained men. 


“But the fact is, companies are so anxious to secure agents that the 
matter of training is, at least has been, kept entirely secondary, and 
this is prominently evidenced in their willingness to make agency con- 
tracts with college men quite apart from special training or fitness. 
In fact, this feeling, this utter want of professional requirement, is 
characteristic of the rush and high-pressure business methods of 
practically all our life insurance companies.” 


A second line of instruction considered by Prof. Glover is that of 
calling in outside lecturers, chiefly men active in the profession of 
insurance, to lecture to students. ‘But there is always the lack of 
system in such a course of lectures, and not infrequently, as seen in 
recent investigations, the very lecturers who are held up to the 
students so prominently, become subjects of contempt, and indirectly 
cast a shadow on the institution which gave them consideration.” 


The third method of presentation, which Prof. Glover commends, 
falls under a large scheme, embracing theory of investments, statistical 
theories and insurance in all its forms, and is given in the depart- 
ment of mathematics by a resident mathematician. ‘This work should 
be related to that in other departments, such as political economy, in 
connection with banking, railroads and general statistics; to higher 
commercial education in accounting and with law in the treatment of 
valuations and securities and measure of damages, and the precise 
definition of terms used in insurance contracts. Finally, as a study 
in pure mathematics, the work involves the theory of probability, 
finite differences and calculus.” Such, Prof. Glover concludes, is the 
“practical” method of insurance instruction pursued at present by 
many of the larger institutions of learning in America, out of the 
sixty or more that give the subject in some form or other a place in 
the curriculum, and, as he believes, the one that is destined to be 
generally adopted in the course of the next decade. 


Prof. Charles R. Henderson of the University of Chicago has been 
selected by Governor Deneen to head the State commission of five 
members which will investigate the subject of old-age pensions or 
workmen’s insurance, and report on the same to the next General 
Assembly. In the opinion of Prof. Henderson, one of the first re- 
sults of the committee’s work will be a modification of existing 
laws regarding the liability of employers in the event of accident to 
their employees. He predicts that the day is not far distant when 
there will be guaranteed insurance for every workman, although he 
is not sanguine regarding the compulsory phase of State guaranteed 
insurance. 

The accounting being made by Charles Piper and W. Hyde, supreme 
officials of the Royal League, who are charged by F. C. Buehler of 
Cleveland with misappropriating about $30,000, will be continued this 
week before Master in Chancery Sherman. Many items of cigars, 
entertainments and other expenditures under the head of miscel- 
laneous, have been questioned, the contention of the complainant be- 
ing that the money thus itemized was used wrongfully by the de- 
fendants. The defense of the officials is that personal animus is 
responsible for the attack, and that all the expenditures mentioned 
were required in the promotion of the society’s business. They de- 
clare that none of the money was misappropriated. 
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BOSTON AND VICINITY. 

Governor Curtis Guild, Jr., was inaugurated with imposing cere- 
monies Thursday afternoon. THe Spectator correspondent, who has 
known the Governor many years, was favored with a personal invi- 
tion from His Excellency to the representative chamber. In his ad- 
dress to the General Court the Governor devoted considerable atten- 
tion to the subject of insurance. 

Our first duty is to recodify our own laws. * * * Since 1887 some 
laws have been changed in application, others have become obsolete, 
some have been added. On this basis we should raise new legislation, 
framed after due and sober consideration of such recommendations 
as may be made, not only by this honorable body, but in the broadest 
sense wherever presented, in order that our new Massachusetts in- 
surance code may be remedial, progressive, and, as far as consistent 
with Massachusetts ideals, uniform with the codes of other States. 
I recommend that the Governor, with the consent of the Council, Le 
authorized at once to appoint a temporary and advisory board, who 
shall revise and codify our insurance laws, confer with the authorities 
of other States, correspond freely with all bodies seeking insurance 
reform, consider and originate measures and suggestions, and report 
such information, with their findings, from time to time, to the present 
General Court, as an aid to its deliberations and final action. 


Saturday, last week, Nathan Warren, resident manager of ihe 
Equitable, was presented by the Boston general agents with a fine 
mahogany desk. 

William H. Tylee of Worcester has been elected president of the 
Boston Securities Company, which holds the general agency of the 
3oston Mutual Life. 

Miss M. E. Dalton of Boston has received the appointment of branch 
manager of the accident department of the Travelers. 





. 


NOTES FROM PHILADELPHIA. 


The Pacific Surety, which has been doing plate-glass business in 
this city for many years, has withdrawn from the State, owing to the 
unsatisfactory condition of this field and the improbability of thé 
formation of a compact in the near future. 


At the annuai meeting of the policyholders of the Penn Mutual Life 
the following trustees, whose terms were expiring, were re-elected: 
Atwood Smith, Richard S. Brock, Benjamin Rowland, Samuel B. 
Stinson, W. Beaumont Whitney, Charles D. Barney, John B. Morgan, 
Henry L. Davis and Charles S. W. Packard. The officers were warmly 
commended for the showing of about $86,000,000 of new business 
written during 1905, as against about $80,000,000 for 1904. 

C. Elliott Reed has been elected secretary of the Railway Mutual 
Indemnity Company of this city. 

To meet the legal objections to building associations in this State 
contracting with a life insurance company to insure the members, the 
Building and Loan Members Mutual Protective Association has been 
organized in this city, for the purpose of making contracts with mem- 
bers of such associations individually. Policies will not be for any 
specific amount, but in case of the death of the holder will be for 
the amount necessary to bring his shares up to the par value. Under 
this arrangement the cost to the insured will be less at the start than 
it would be in an old line company, and in addition it will decrease 
along with the decrease in amount of insurance. Prominent life in- 
surance agents and building association officials constitute the officers 
and board of trustees of the new company. 

Samuel R. Shipley, who retired on Monday from the presidency of 
the Provident Life and Trust, has explained that the company had 
paid William M. Scott, one of its agents, $2000 per annum to watch 
legislation at Harrisburg, and that it had paid $7500 to M. E. Olmsted 
for services in connection with two bills. Mr. Olmsted admits having 
been paid that amount, but claims that it was for services in connec- 
tion with fighting a tax measure and which the company ultimately 
won, thereby saving some $700,000, which was distributed last year 
as an extra dividend to policyholders. 





—James W. Alexander and James H. Hyde, formerly president and vice- 
president of the Equitable Life, have resigned as directors of the Fidelity Trust 
Company of Newark, 
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THE MIDDLE STATES. 





New President for Provident Savings. 


Timothy L. Woodruff, ex-Lieut.-Governor of New York, was last week 
elected president of the Provident Savings Life to succeed E. W. Scott, 
who becomes chairman of the board of directors. At a gathering of 
agents, Mr. Woodruff announced that he had secured control of the 
stock from Mr. Scott and had trusteed it for the benefit of the society, 
that for the present he will receive no salary and that a thorough re- 
organization will be effected. Commissions to agents will be readjusted 
and other economies effected so as to make matters more advantageous 
to policyholders. An independent investigation by expert accountants 
is under way and the State Insurance Department has been invited to 
examine the society. E. W. Scott, Jr., tendered his resignation as super- 
intendent of agencies, which was accepted. Mr. Woodruff has been a 
director for four years, and in assuming the presidency takes full con- 
trol and responsibility for all the acts and business of the society. 

Mr. Woodruff was born in New Haven, Conn., August 4, 1858, gradu- 
ating from Yale University in the class of 1879. He has large business 
interests, both in manufacturing industries and financial institutions. 
As a public-spirited citizen, he has taken an active interest in civic and 
State affairs for twenty years and more. In 1895 he was appointed park 
commissioner of Brooklyn, and in the following year was elected Lieut.- 
Governor of New York, to which office he was re-elected in 1898 and 
again in 1900. His election to the presidency of the Provident Savings 
will result to the material advantage of the policyholders generally. A 
portrait of Mr. Woodruff accompanies this issue of THE SPECTATOR. 





Life Insurance Developments in New York. 


The resignation of John A. McCall as president of the New York Life 
last week was followed by the election of Alexander E. Orr to the posi- 
tion at a salary of $50,000 per annum. Rufus W. Weeks, the actuary of 
the company, was advanced to a vice-presidency, he having previously 
been the ranking second vice-president. Clerks in the employ of the 
company are arranging for the purchase of a loving-cup to be presented 
to Mr. McCall, and subscripticns varying from 10 to 50 cents are being 
made. Reports as to the line of business to be followed by Mr. McCall 
in future are numerous, but nothing definite has as yet been decided 
upon. 

In the Mutual Life, the resignations of Richard A. McCurdy and Rob- 
ert H. McCurdy as trustees have been accepted, thereby completely sev- 
ering their connection with the company. No other changes in the 
official staff have yet been made. 

Rumors are still floating around that Frederick A. Burnham will re- 
sign as president of the Mutual Reserve, but Vice-President Eldridge 
denies the story. He says that Mr. Burnham has been quite ill and in- 
tends to leave the city for a prolonged stay in the South, after which he 
will resume his place at the head of the company. 

The agreement entered into by the Equitable, Mutual and New York 
Life, relative to the abolition of rebating, and the appointment of Grover 
Cleveland as referee has been warmly received, and hopes are expressed 
that other companies will enter the compact. The Life Underwriters As- 
sociation of New York has warmly endorsed the movement and has in- 
vited its members to express their willingness to co-operate by collect- 
ing information regarding rebated cases, and to take steps to see that 
rebaters, when discharged for such practices, be not employed by other 
companies. 

Metropolitan managers of the Equitable held their annual meeting on 
Monday, and received messages from the officers of the society, dwelling 
on the bright prospects for 1906. Actuary Van Cise expressed the belief 
that the interest rate would increase and the expense rate decrease, so 
as to enable larger dividends to be apportioned. The meeting authorized 
a committee to draft an amendment to the insurance law prohibiting 
twisting, which it will submit to the Armstrong committee or to the 
legislature. 

The members of the investigating committee, in company with counsel, 
are working on their report and recommendations, and hope to be able 
to finish the task by March 1. 





Equitable Wins Surplus Case. 


Judge Hazel, in the United States Circuit Court, handed down a de- 
cision on Monday dismissing the complaint of J. Willcox Brown of 
Baltimore, who has a policy of $25,000 in the Equitable Life and who 
sought to enforce a distribution of the surplus to himself and to other 
policyholders. The court held that the complainant had no legal capa- 
city to bring a suit, and that no cause of action was stated in the bill. 
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He accordingly sustained the demurrer which the Equitable had inter- 
vened and dismissed the case with costs. 

Mr. Brown, in his complaint, contended that his policy was a straight 
life policy, and that he had not had the dividends to which he was 
entitled upon it. He wanted a distribution made from June 12, 1876, at 
which time his policy was taken out. Judge Hazel, in his decision, which 
will have an important bearing on other cases, cites the decision of the 
Court of Appeals in the Greeff case against the Equitable some years 
ago, in which it was held that the word ‘‘surplus’” does not refer to a 
distributable surplus, but simply represents the fund on hand after 
liabilities are deducted. 





Proposed Legislation at Albany. 
[FRoM OUR OWN CORRESPONDENT. ] 

Sweeping changes in the insurance laws are proposed in a measure 
introduced in the Senate by Senator Brackett. He announced that he 
had no intention of anticipating the work of the Armstrong committee, 
but he desired to present his conception of what changes should be made. 
He asked for advancement to third reading of the bill to repeal section 
56, but objection was made and this bill, along with his other, was re- 
ferred to the committee on insurance. His insurance measures, together 
with explanatory notes by the introducer, are as follows: 

To repeal section 56 of the insurance law, which section provides that 
an action for an accounting against a life insurance company cannot be 
brought by a policyholder without the consent of the Attorney-General. 

A bill amending the insurance law in the following important par- 
ticulars: 

(a) Changing the office of Superintendent of Insurance to an elective 
office, instead of appointive. 

(b) Prohibiting all life insurance companies from compelling the in- 
sured te waive any provision of law or practice. 

Note.—It is not decent that a corporation, the creature of a State, 
should insist in its contracts that some particular statute deemed proper 
for the people of the State should be waived in its favor. 

(c) Prohibiting life insurance companies from providing in their ap- 
plications that the agent whom they employ, either on a salary or a 
contingent fee, or medical examiner, who examines the insured, shall be 
deemed the agents of the insured. 

Note.—This is to stop the insurance companies from claiming every 
fraud or misstatement of such agent or medical examiner the act of the 
agent of the insured, and thus hold the insured responsible for it, al- 
though he had not the remotest hand in the selection of the agent or 
medical examiner. 

(d) Requiring every life insurance policy to contain the whole con- 
tract, that is, the application signed by the insured as well as the policy 
issued by the company. 

(e) Requiring every life insurance company doing business in this 
State, to keep a list of its policyholders at its principal office in this 
State, so that every policyholder may examine it at his pleasure during 
business hours. 

(f) Prohibiting insurance upon children under the age of 13 years. 

(g) Prohibiting that class of insurance known as prudential or indus- 
trial, upon the weekly payment plan. 

(h) Prohibiting the issuance by any life insurance company of tontine, 
semi-tontine and deferred dividend policies, and requiring every insur- 
ance company to make an annual statement to every policyholder now 
holding a policy of that character, of the accumulations on his policy. 

(i) Providing that the salaries of the main officers of all life insurance 
companies must be subject to and cannot become effective without the 
written approval of the Superintendent of Insurance. 

(j) Limiting the investments of life insurance companies to the same 
class of investments in which saving banks in this State are allowed to 
invest their funds. 

(k) Making it a felony for any officer of an insurance company to file 
with the Superintendent of Insurance a false report, whether with in- 
tent to deceive as to the investments, or for the purpose of evading 
taxes. 

(1) Providing that the books and records of the Insurance Department, 
pertaining to any insurance company, shall be open to inspection and 
examination during business hours, to any policyholder in such com- 
pany. 

(m) Providing that officers or employees of life insurance companies 
shall not be proxies for their policyholders at election, and that such 
proxies shall not be valid for a longer period than three months, and 
that a full board of directors of each company shall be elected annually 
at a meeting, of which each policyholder shall have thirty days’ notice 


by mail. 
Senator Marks has introduced a bill providing that every life insurance 
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company, railroad, gas and electric light or power, telephone, banking 
and public service and transportation corporation of every kind, and 
every trust company engaged in business in this State, shall keep a 
separate record of the names of parties employed, directly or indirectly, 
as attorney, counsel, legislative agent or otherwise, to promote or op- 
pose, directly or indirectly, legislation, and the sums paid to each of 
them for their services and traveling or other expenses. 

The bill provides that within thirty days after the adjournment of the 
legislature the corporations shall file with the Secretary of State a de- 
tailed statement of all expenses incurred or paid in connection with the 
employment of attorneys, or counsel, or legislative agents for promoting 
or opposing legislation. LANCASTER. 

Albany, January 11. 





—The New York Life has paid a claim of $115,967 on the life of Jacob Kauf- 
man of Pittsburg. 


--The Pittsburg Life and Trust ended 1905 with $11,000,000 insurance in force, a 
gain of 32 per cent; assets, $1,000,000, a gain of 22 per cent; new business written, 
$4,400,000, an increase of 38 per cent, and premium income, $342,000, an increase 
of 21 per cent. 


—The Peoples Mutual Life Insurance Association and League of Syracuse, 
N. Y., in active business about two years, has written to January 1, 1906, 27,255 
members; paid in claims, $386,348, and had total assets on January 1, 1906, of 
$222,919. The company is licensed in eight States, and desires reliable agents to 
represent it. 


—On Monday last, Senator John F. Dryden was re-elected president of the 
Prudential; Dr. Leslie D. Ward was re-elected vice-president; Forrest F. Dry- 
den was advanced to second vice-president, to succeed Edgar B. Ward, and 
Jacob E. Ward was elected third vice-president. Francis A. Lindabury will act 
as general counsel for the company. 





THE WEST. 





Reinsurance Abandoned. 


A report from Chicago states that the plan of the officers of the West- 
ern Life Indemnity Company to transfer the policyholders of that com- 
pany to the Security Life and Annuity Company of Philadelphia has 
been abandoned. President Moulton of the Western Life has stated 
that the 8000 shares of capital stock of the Security Company which had 
been purchased by the officers of the Western Life had been sold, and the 
proceeds, $200,000, refunded to the treasury of the latter company. 





—Henry Wireman of Baltimore has been appointed medical director of the 
Northwestern National Life, succeeding Charles A. Cullom, resigned. 


—Fleming Brothers of Des Moines, Ia., have renewed their contract with the 
Mutual Life of New York for six years, and have had their territory increased 
by twelve counties in Illinois. 


—The December leaders in the Redwine & Brewster agency of the Hartford 
Life at Indianapolis are: G. S. Brewster, J. B. Redwine, T. E. Boyd, W. H. 
Palmer, W. F. Palmer, C. M. Wright, Edgar Witcher. 


—The Lafayette Life Insurance Company of Lafayette, Ind., has elected the 
following officers: President, H. E. Glick; secretary, Warren W. Lane; treas- 
urer, Geo. A. Jamison; attorney, Dan W. Simms; medical director, M. M. 
Lairy. 

—The Meridian Life and Trust of Indianapolis had a prosperous year in 1905, 
writing nearly double the amount reported for 1904. Thus far the company has 
confined its operations to its home State, but will shortly enter a number of ad- 
joining States. It will go cn a 3% per cent reserve basis about February 1. 

—At the close of the year the agents of the Capital Life of Denver were 
tendered a banquet in celebration of the splendid record made since the com- 
pany started active business last August. Over $2,500,000 of new business was 
issued in the five months, of which $682,500 came in during December. At the 
banquet, President Thomas F. Daly was surprised by the presentation of cards 
representing new applications for $385,000. 


—The Colorado National Life Assurance Company was incorporated on Novem- 
ber 11, 1905, for the purpose of taking over the business of the Colorado National 
Life Insurance Company, which was organized last March on a mutual basis. 
The reincorporation was on a capital-stock basis, the amount subscribed being 
$250,000, at a premium of twenty per cent, giving the company a surplus of 
$50,000. The principal reason for the change was to make it possible for the 
company to do business in other States than Colorado. The officers are: Benja- 
min B. Brown, president; Charles F. Bishop, vice-president; Charles M. Mac- 
Neill, second vice-president; Frederick G. Moffatt, treasurer; H. L. Sears, secre- 
tary, and W. W. Grant, medical director. 
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THE SOUTH. 


—The Baltimore office of the United States Life has removed to room 1006, 
American building. William W. McIntire is manager. 

—The North Carolina Department has authorized the reinsurance of the 
Peoples Mutual Benevolent Insurance Association of Raleigh by the Southern 
Life of Fayetteville. 

—Charters have been granted to.the Mutual Life Fraternal Association of 
Georgia, with headquarters in Athens, and the Farmers Mutual Life Protective 
Association of Atlanta. Both are mutual companies, and have no capital stock. 


—The Capital City Mutual Life Insurance Company has been formed at Mont- 
gomery, Ala. The incorporators are Willis Brewer, M. B. Goldsmith, Harry 
Kahn, E. H. Manning, Edward Abraham, Albert F. Wilson and R. L. Gold- 
smith, The capital stock of the company is $10,000. 


—The Commonwealth Life of Louisville, Ky., after six months’ business, 
operating only in its home State, reports $2,100,000 of insurance in force, two- 
thirds of which is ordinary business of a high class. Over $1,000,000 of the 
business represents life and endowment policies, while $700,000 is industrial. 


—The State Mutual Life of Rome, Ga., wrote $2,700,000 of insurance during 
1905, of which $1,400,000 was issued subsequent to the reorganization as a level 
premium company in September. During December $800,000 was submitted and 
an additional half million came in during the first five days of January. About 
$15,000,000 is expected to be written this year. 

—The De Soto Life Insurance Company of Memphis, Tenn., has applied for a 
charter. The capital stock is to be $200,000, and the company will write only 
non-participating insurance. The officers will be S. B. Anderson, president; C. 
K. Lewis, vice-president; John R. Pepper, treasurer; Dr. Heber Jones, medical 
director, and W. K. Burford, superintendent of agents. 

—The Southern Life and Annuity Company is being formed at Roanoke, Va. 
Among those interested in this company are: J. B. Fishburn, president of the 
National Exchange Bank; James P. Woods, of the law firm of Robertson, Hall 
& Woods; E. B. Fishburn, secretary Southwest Virginia Trust Company; J. A. 
Jamison, secretary Southern Chemical Company, and W. H. Carter, vice-presi- 
dent of the Roanoke Banking and Investment Company. 





MISCELLANEOUS LIFE NEWS. 


An English Expert on American Methods. 

Charles D. Higham, former president of the Institute of Actuaries, and 
at present manager of the London Life Association, was recently inter- 
viewed relative to the methods pursued by American life insurance 
companies. He explained the methods of his company, where all matters 
of importance are passed upon by a board of trustees. No agents are 
employed, and expenses are reduced to the minimum. His suggestions 
regarding the American companies is briefly as follows: 





I would have a small voard of able men to whom I would pay good salaries, 
and I would have them constantly available. I wouldn’t depend on weekly 
meetings, but if I needed the board two or three times a day I’d have it 
assembled. Nothing of importance should be done without the approval of my 
board, and every member of the board should be kept fully informed of every- 
thing bearing on the relations of the company to its policyholders and everything 
connected with its financial affairs. 

There’s no need to say any more, it seems to me. Put your companies on 
economical footings, stop racing after new business, get rid of interests that con- 
flict with those of the policyholders, abolish one-man power and have your com- 
panies managed by men who regard themselves as charged with a sacred duty 
towards those for whom the policyholders have insured their lives—establish 
these things and you have reform. 





Life Insurance Statements for 1905. 

The following statements of life insurance companies for the year 
1905 have been made public during the past week. Corresponding state- 
ments for 1904 are given in parentheses: 

American Central, Indianapolis.—Income, $1,170,705 ($589,820); assets, 
$1,524,073 ($835,194); surplus, $252,904 ($209,432); insurance in force, 6864 
policies for $17,762,444 (4253 for $11,014,561); increase in amount in force, 
$6,747,883 ($3,444,606). 

Home Life, New York.—Assets, $17,886,595 ($16,606,229); surplus, 
$1,204,400 ($1,134,104); premiums, $3,216,142 ($3,038,033); interest and other 
income, $824,261 ($684,648); total income, $4,040,403 ($3,722,680); paid 
policyholders, $1,725,334 ($1,601,965); income saved, $1,370,963 ($1,205,263); 
insurance in force, 44,615 policies for $79,775,340 (41,541 for $74,892,289); 
increase in amount in force, $4,883,051 ($5,481,707). 

National Life of Vermont.—Premiums, $5,434,226 ($5,097,183); annuities, 
$521,241 ($414,742); other receipts, $1,486,199 ($1,383,088); total income, 
$7,441,666 ($6,895,014); paid for death claims, $1,339,967 ($1,115,834); 
dividends and annuities, $363,302 ($320,959); endowments and surrenders, 
$1,125,358 ($993,296); total payments to policyholders, $2,828,627 ($2,430,- 
089); income saved, $3,025,349 ($2,932,596); assets, $34,519,093 ($31,398,454); 
surplus, $3,821,753 ($3,458,076); new business, $26,318,183 ($23,961,694); 
msurance in force, $145,480,904 ($134,761,554); increase in amount in 
force, $10,719,350 ($9,068,776) . . 

New York Life.—First year’s premiums, $12,352,477 ($14,048,537); re- 
newal premiums, $69,578,845 ($64,422,754); interest and rents, $17,171,540 
($15,291,017); annuities and other income, $3,528,002 ($3,128,964); total in- 
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come, $102,630,864 ($96,891,272); payments to policyholders, $40,262,039 
($40,288,583); total expenses, $18,301,274 ($19,447,867); assets at cost value, 
$435,820,359 ($390,660,260); total liabilities, $382,984,733 ($343,132,121); sur- 
plus funds, $52,835,626 ($47,528,139); new paid for business, $296,640,854 
($330,866,965); insurance in force, 1,001,269 for $2,061,593,886 (924,712 for 
$1,928,609,308); increase in amount in force, $132,984,578 ($183,396,409). 

Travelers.—All departments: Assets, $48,960,079 ($44,456,977); surplus, 
$6,353,858 ($5,835,273); premium income, $11,754,577 ($10,545,343); other iu- 
come, $2,140,933 ($1,994,367); total income, $13,895,510 ($12,539,710); paid 
policyholders, $5,721,196 ($4,896,263); life department, premiums, $5,400,- 
953 ($4,840,512); paid policyholders, $2,891,902 ($2,481,703); assets, $39,- 
044,515 ($35,545,678); reserve funds, $36,580,846 ($33,701,055); new business 
paid for, 9653 policies for $20,694,310 (9688 for $20,649,533); insurance in 
force, $155,286,469 ($145,077,512); increase in amount in force, $10,208,957 
($12,316,100). 





Mr. McCall’s Resignation. 


In his letter resigning the presidency of the New York Life Insurance Com- 
pany, Mr. McCall unconsciously writes an epitome of that business system in 
insurance to which his career now becomes a sacrifice. He admits that he has 
made mistakes. His mistakes were of a kind that had come to be common; they 
were a part of the system now under reproof and correction. But his com- 
pany’s rapid growth, the great expansion of its business, the wonderful increase 
in its revenues and assets, the very things he cites in justification of his man- 
agement and points to as his solace and comfort, these, too, are a part of the 
system. They are under public condemnation as the fruits of a venturesome 
policy, as evidence that with the trust funds in his keeping risks were taken not 
sanctioned by prudence, not compatible with safety. The headlong zeal to 
“push business,” the glowing ambition to surpass rival companies and all 
records, a little while ago applauded, are now censured as unsound and perilous. 
They were a part of the system. 

President McCall carried on the insurance business as it has been carried on 
in other companies during the past fifteen years. He practiced the same meth- 
ods, he achieved like brilliant results. The errors charged against the others 
he committed. It was all a part of the system, and now he falls a victim to the 
system. Of his capacity, of the success of his methods, the trebling of the 
company’s assets during his presidency, the trebling of its income, the quad- 
rupling of its yearly payments to policyholders, and the increase of insurance in 
force by nearly fifteen hundred million dollars, afford ample proof. The company 
will, indeed, be fortunate if along the safer lines upon which all insurance 
business will be conducted in future it shall reap the benefits of an administra- 
tion equal to Mr. McCall’s in energy and ability. For his errors there is no 
defense, no palliation. But every just and candid man must feel that it is a 
pity, that it is a loss to the business world, that a talent so exceptional should 
be withdrawn untimely from productive employment. There could be no surer 
evidence that the system was evil past all tolerance than the fact that such an 
insurance president as Mr. McCall had to retire because of it—New York Times, 
January 4. 





The Letters of ‘“‘ Amicus.” 

The publication by The Spectator Company of the Letters of Amicus evoked 
many warm commendations, some of which are presented below. The book 
sells at $1 per copy, and orders addressed to the publishers, The Spectator Com- 
pany, 135 William street, New York, will be promptly filled. 


These pages offer a series of object lessons on insurance. In the form of 
short stories with a long moral, the benefit of insurance of all kinds is fully 
exploited. ‘‘Amicus” lives opposite Mr. Mould, the undertaker, and has for his 
next-door neighbor a dentist of Hayville. He and his wife and friends furnish 
material for the humor which accompanies the insurance lesson. Everything that 
happens in Hayville points a moral and adorns a tale of insurance, and “‘Ami- 
cus” has conceived the happy idea of adding the “saving grace” that makes 
the book agreeable in spite of its evident motive. The public does not really 
care whether a trade is advertised or not, so that it has entertainment for a 
leisure hour. These letters fill the demand. “They have amused many and 
benefited some by leading them to perform a manifest duty,” is the truthful 
announcement shown on the title page.—Louisville Courier-Journal. : 

These letters purporting to come from Hayville appear regularly in The 
Statement, the company paper, published by the Mutual Life Insurance Com- 
pany and edited by Chas. J. Smith. They possess a quaint humor, and teach 
a sound philosophy, and withal, they are interesting. Although we had read 
most of the letters embodied in this volume as they appeared from time to time 
in The Statement, when we took up the book with a view to writing a brief 
review of it, we began reading the first letter, and continued reading until the 
last was finished, with one brief interruption. That was when we reached the 
letter on “The elusive spectacle case.’””’ Reminded by the title that our spectacle 
case ought to be somewhere about, we began a search for it, finding it at last 
hidden away under some papers on another desk. Mr. Smith’s style is easy and 
graceful, and he possesses a temperament that enables him to see and_portray 
in words the sentimental and humorous side of things.—Insurance Register, 
Philadelphia. : Bes 

“The Letters of Amicus” is a series of letters written by a life insurance 
agent in the town of Hayville. There is a great deal about life insurance, but 
the primary purpose of the letters is to amuse and entertain, and they are cer- 
tainly very clever.—Mobile (Ala.) Register. 

“The Letters of Amicus,” those naively humorous sketches that have de- 
lighted scores of readers from time to time in The Statement, published by the 
Mutual Life, have been brought out in book form by The Spectator Company. 
In their new form, the “Letters” should continue to amuse and point their 
moral much to the credit of their author—C. J. Smith.—The Chronicle, New 


York. 





THE LEGISLATIVE INQUIRY. 


Testimony Before Committee Printed in Pamphlet Form. 


The Spectator Company of this city has issued in pamphlet form a summary 
of the testimony given before the New York legislative insurance investigating 
committee. The volume contains all the material facts included in the testi- 
mony of the numerous witnesses, and embracing every session of the com- 
mittee from September 6 to December 30. It sells for $1, and will be found of 
much interest to those following the investigation—Journal of Commerce and 
Commercial Bulletin, New York. 
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—Charles J. Harvey, F. I. A., the well-known actuary, has been elected a 


director of the Union Life of Canada. 

—Charles A. McFeely, general manager of the Massachusetts Mutual Life, 
sailed for Naples on the “Celtic” last Saturday. 

—Under the consolidation of the Pacific Mutual and the Conservative Life, the 
officers of the Pacific-Conservative Life thus far selected will be: Wilbur S. 
Tupper, president; George I. Cochran, vice-president; John F. Roche, second 
vice-president and actuary, and Dr. W. R. Cluness, medical director. 


—C. J. Smith, for twenty years in charge of the literary department of the 
Mutual Life, and author of the “Letters of Amicus,” has assumed the manage- 
ment of The Vigilant. Mr. Smith is a journalist of extensive and varied expe- 
rience, and is well informed in life insurance matters. He promises numerous 
surprises in the future. 

—The National Life of Vermont during the past year disposed of the three 
items of stock and collateral loans which it held at a profit, and now has neither 
collateral loans nor stock in its high-grade list of investments. The real estate 
held, which ten years ago was 6.76 per cent of the total assets, now amounts to 
but 2.72 per cent. The company’s report to the Armstrong committee showed 
that none of the practices relative to syndicates, political contributions, legis- 
lative payments or retainers were countenanced by it. 





Acknowledgments. 


—A neat pocket diary, bound in leather, from the North American Life 
Assurance Company. 

—President Winslow of the Metropolitan Plate Glass and Casualty has our 
thanks for a serviceable thermometer. 

—“Suggestions to the Beginner in Life Insurance Work,” by J. H. Blagge of 
Los Angeles, is the title of the latest book for field workers. It contains a 
number of interesting chapters on various phases of the business, and sells at 
$1 per copy. 

—The United States Fidelity and Guaranty Company is sending to its friends 
a convenient diary, which it styles the Surety Savings Year Book, 1906. It has 
a page for every working day, each of which is headed by some saying, proverb 
or surety pointer, and is a!so embellished with a number of pen and ink sketches. 
The company has our thanks for a copy. 

—Under the title “Driftwood and Other Tales,” The United States Review has 
published a volume of short stories of interest to insurance men, by John 
Campbell Haywood, a well-known field man. The volume is dedicated to Col. 
Tattnall Paulding. Mr. Haywood possesses the faculty of seeing the romance 
and humor in situation in which insurance plays a part, and also of telling a 
tale in an entertaining manner. 
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Industrial Insurance—Its Art and Its Application. 
By CHAS. F. NETTLESHIP. 

To present a fair statement of the system and success of the indus- 
trial insurance business within the narrow confines of a short paper, 
makes it incumbent to eliminate, as far as possible, all unnecessary 
technical and statistical data, and limit oneself to the history, funda- 
mental facts and procedure of the business in the most direct manner. 

The undertaking is perhaps larger than at first might be supposed, as 
very few have an adequate conception of the magnitude and enormous 
development of the business. From the best sources obtainable it is 
presumed that in the United States alone there are about 65,000 insur- 
ance agents, and when it is stated that over one-third of this number 
is represented by the industrial army, it will at once be perceived how 
far reaching is the business. Furthermore, in the United States at the 
close of 1904, of the ninety-three regularly accredited companies doing 
business, representing some $12,500,000,000 of insurance in force, seven- 
teen companies, large and small, engaged in the industrial business had 
on the industrial account alone $2,135,000,000 insurance in force, or more 
than seventeen per cent of the life insurance business. This amount 
of insurance in force is represented by over 16,000,000 policies. To be 
sure, there are frequently several policies on one life, but even making 
due allowance, note the great proportions. The amount of death losses 
paid in 1904 by companies doing an ordinary business for ordinary losses 
alone (excluding endowments, annuities, etc.), was $120,000,000. The 
companies doing an industrial business paid for that class of losses not 
less than $25,000,000, representing for 300 working days the marvelous 
total of $80,000 a day. 

Not only do the foregoing figures show the giant strides made in the 
industrial business, but be it remembered that the first regular 
insurance contract issued in this country was in Philadelphia in the 
year 1759, whereas the first regular industrial contract was issued by the 
Prudential Insurance Company of America on a citizen of Newark, N. J., 
October 13, 1875. Therefore, the companies doing an industrial business 
have accomplished in thirty years almost one-fifth of that which has 
been done by companies doing an ordinary business in 146 years. Are we 
not therefore justified in the assertion that this business is of vast im- 
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portance and far reaching in its character? Nor is this all; the total 
number of beneficiaries from industrial death-losses many times out- 
number those from ordinary only. It is therefore seen that this form of 
business more intimately touches the life of the nation than any other 
system of thrift. It should be considered that in most cases the pay- 
ment of a small claim among the industrial class means more to the 
family invclved than ten, twenty, or even fifty thousand dollars among 
the wealthier patrons of life insurance. : 

Miles M. Dawson, in one of his most recent publications, has, in one 
word, the most succinct definition of insurance of which we are aware. 
He says, “Insurance is indemnity,’ and after all, no matter what the 
form of insurance may be, it is indemnity, pure and simple; a provision 
to protect as far as possible against loss. Therefore we may define in- 
dustrial insurance as indemnity peculiarly applicable to the class of 
weekly wage-earners, commonly referred to as the industrial body. In 
order to make good the purpose to avoid unwieldy technicalities and 
unnecessary statistics, it is not essential to explain how the tables are 
constructed, nor enter into the details of the mortality and expense 
items, except in a very general way; such data have already been sup- 
plied by gentlemen of the actuarial profession. Industrial insurance, as 
we have shown, is simply a guarantee against loss for that class of 
people which would otherwise be unprotected in the hour when the 
stroke of bereavement is felt, and differs from ordinary insurance in 
that practically all members of the family are included. We begin with 
the child who has reached the age of one year (in Great Britain some of 
the companies insure from birth) and make contracts up to age 70 at the 
next birthday. 

For the most convenient handling of the business the unit of 5 cents 
per week has been chosen and, except for some particular forms of poli- 
cies, the premiums are augmented solely on the multiples of 5 cents. 
With nearly all industrial companies for age 16 next birthday, 5 cents 
will procure a policy of $100. Children’s policies are based on the same 
premium, but from ages 2 until 10 next birthday the benefit increases 
according to a sliding scale and then becomes fixed, while policies above 
the age of 10 next birthday remain fixed except for dividend additions 
and special concessions. It is proper to state at this juncture that the 
average industrial policy is about $130. 

There was a time in this country when policies were also issued for 
3 cents and 6 cents per week, but the confusion which arose in comput- 
ing values at the year end soon caused their suspension and resulted in 
a uniform basis. In Great Britain policies are still issued as low as a 
half-penny. The first regular industrial contract was issued in London 
by the Prudential Assurance Company, fifty-seven years ago, and at the 
present time the business of this great concern has reached such won- 
derful proportions that the premiums collected from the industrial 
branch alone now equal some $30,000,000. There are at this time in 
Great Britain, with a much smaller population than the United States, 
twenty regular companies and associations and forty-three friendly so- 
cieties doing an industrial business. Industrial business is also carried 
on in Canada, Germany, France and Australasia. 

The industrial business as a scientific system arose from the need of 
the poorer class for a form of protection based on some sound principle, 
rather than from the irregular, uncertain, yet doubtless sincere, efforts 
of countless friendly societies, provident associations and thrift organiza- 
tions which have dotted Great Britain for generations, and were mainly 
local in character. Hundreds of these passed away as the scientific 
business of industrial life insurance developed. Even in the United 
States, the friendly society system had operate” in a lesser degree for 
a long time prior to the establishment, by the Hon. John F. Dryden, of 
the Prudential Insurance Company of America. In fact, there were at 
least two charters of this character for industrial business issued by the 
State of New Jersey, just antedating the formation of the Prudential. 
Most of these concerns, either here or abroad, were conducted on the 
“pass the hat” principle. The great English company was founded by 
its present head, Sir Henry Harben, and several associates (some clergy- 
men among them) who had witnessed the struggle of the poor to get 
adequate relief in the hour of distress. Industrial insurance arose prim- 
arily from the need of burial-fund protection, and some of the original 
contracts bore that name. We are strongly of the opinion that this sys- 
tem of insurance should never be considered as an investment, but that 
its original principle should be maintained. For the class of society to 
which ordinary insurance applies, no objection can be offered to the in- 
vestment form of contracts, but any attempt to put industrial insur- 
ance on the same plane is only liable to mislead and excite a cupidity 
which would better not exist. Furthermore, if an industrial contract is 
made to play the same relation to society as an ordinary contract, an 
opportunity for misrepresenting the policy by unscrupulous agents is 
the more readily offered. While we should eliminate the investment 
idea, yet the companies have voluntarily added to the attractiveness and 
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value of the policies very remarkably within the past thirty years. In 
cther words, without being compelled, legislatively or otherwise, as fast 
as it has been found safe to do sc, there have been granted paid-up 
policies, cash surrenders, dividends aad maturity features which make 
the industrial contract of marked value. The first policies issued in this 
country were for burial-fund purposes only and contained none of these 
provisions. 

It has been remarked that these additional benefits have been con- 
ferred as fast as the dictates of safety would permit, yet in no case has 
there been any enlargement in the premium. To put it plainly, the 
policyholders have been made to share in the profits of the companies. 
To keep to the burial-fund idea, the companies usually limit the amount 
carried on the life of any one person in the industrial department to 
$500. While it has been stated that this system of insurance almost en- 
tirely touches the weekly wage-earning class, it is not exclusively so, 
for it is frequently found that persons who carry ordinary insurance 
even to a large amount, hold a small weekly policy which is often used 
for the sole purpose of burial expenses in order to keep the ordinary 
fund intact. 

(To be Continued.) 





Minor Industrial Notes. 


—Last month Agent John E. Lynn, of the Boston No. 2 district of the 
Prudential, challenged the entire field force for either joint results or 
ordinary alone for 1906. 

—For the four weeks ending December 25, Birch of Washington lead 
the Life Insurance Company of Virginia force. He was followed by 
Posey of Greer, Stein of Atlanta and Pflueger of Orleans No. 2. 


—Agent W. P. Brooks, of the Baltimore No. 2 district of the Pruden- 
tial, began with the company in November, 1904. During a period of 
sixty-one weeks, to date, he has every week but one drawn special 
salary. He controls a debit of $73.94, his collections per cent being 100. 


2 
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—The Prudential has promoted the following men to the rank of as- 
sistant: A. H. Dodd, New York 8; J. S. Wood, New York 8; A. H. Voigt, 
Brooklyn 2; J. Owens, Fall River; W. E. Kier, Pittsburg 3; H. H. 
Schultz, Davenport; R. J. Lockwood, Oshkosh; C. E. Kessler, St. Louis 4. 


—Manager J. G. Walsh of Hoboken has the honor of being custodian 
of the Colonial’s White Banner for the first six months of 1906. The 
contest for this honor was a spirited one, and it was not possible to tell 
who the winner would be until the very last moment. Manager Walsh 
was closely followed by: the Lancaster (Pa.) and New York districts. 


—The Spectator Company, 135 William street, New York, has pub- 
lished “Industrial Life Insurance,’ being a substantially bound volume 
of 164 pages, discussing thoroughly the subject of industrial insurance 
and giving in considerable detail its nature, development and present 
standing. The price is $2 per copy, bound in leather.—Insurance Age. 


—The Metropolitan has transferred Assistant Schwartz from the Seneca 
(Buffalo) district to Rochester, N. Y. Thomas L. Miller, superintendent 
at Louisville, Ky., has resigned and will remove to San Francisco. As- 
sistant Blatchley of Jamestown (N. Y.) district has been transferred to 
Seneca (Buffalo) district, succeeding Assistant Schwartz, transferred to 
Rochester. 

—After eleven years’ service in the Fall River district of the John 
Hancock, James C. Redfern has been promoted from an assistancy to 
the superintendency at Haverhill, taking the place of G. Henry Perkins, 
resigned. Mr. Redfern is very highly spoken of by the officers of the 
John Hancock, and his promotion is clearly the reward of efficient and 
faithful service. 

—George A. Moore, formerly president of the Pacific Mutual Life, which 
recently consolidated with the Conservative Mutual Life of Los Angeles, 
has, together with William H. Talbot, Francis Cutting, Henry J. Crocker, 
the Reis estate, George P. McNear of Petaluma and E. B. Pond, formed 
a new life company which is to have $200,000 capital and $300,000 reserve. 
Half of this amount has already been subscribed and they expect to 
complete the organization within sixty days. The principal business will 
be industrial insurance. 

—The John Hancock has advanced the following men to the rank of 
assistant: Harry H. Routson, Baltimore; William J. Welch, Pawtucket; 
William H. Moody, Lynn; Maurice Rich, New York 3; Ralph P. Tooker, 
Jersey City; Edwin S. McGinnis, Chicago 1; Robert Cowgill, Fall River; 
Walter F. Ellis, St. Louis 3. Patrick F. Walsh has been promoted from 
agent at Chicago 2 to assistant at Chicago 3; Arthur A. Cambridge, from 
agent at South Boston to assistant at Brockton, and Marx Golden, from 
agent at Chicago 2 to assistant at East St. Louis. Assistant Alfred 
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Walton was transferred from the Lynn agency to New York 3. William 
N. Roby, who has been serving in the capacity of temporary claim ad- 
juster at Baltimore, was recently given an assistancy. 


—The Trenton (N. J.) office of the Colcnial, under Manager Luke P. 
Welsh, lead the company’s districts in ordinary production for 1905. 
Williamsburg, under Manager Louis Janson, was second. Last year was 
the best his district has ever had. Trenton was $5000 behind its phe- 
nomenal record of 1904. The assistancy leader in ordinary is James 
O’Donovan of Trenton, seconded closely by Geo. W. Robbins, also of 
Trenton. F. E. J. Chrystie of Jersey secured the agency teadership for 
the third time consecutively, and Martin J. Devine of Trenton gets 
second place. 

—The Richmond district of the Life Insurance Company of Virginia 
has just closed a notable year. The industrial increase made in 1905 was 
the largest in the history of Richmond, being forty-six per cent greater 
than the year before. The fine work of the men in making collections 
and keeping down lapses is also deserving of the highest praise. For 
1904 the collections per cent was 98.6 against 99.1 of 1905. For 1904 the 
lapse per cent was .42 against .39 of 1905. For 1904 the arrears per cent 
was .42 against the .39 of 1905. In ordinary there was a gain in 1905 of 
36 per cent over 1904—more than one-third more. Assistant J. G. Sim’s 
assistancy made the best increase of any assistancy in Virginia, while 
Agent A. C. Redford made the largest increase of any agent in division 
No. 1. Richmond district, as a whole, had the largest increase of any 
of the company’ districts except Atlanta, and it was only slightly behind 
that district in this respect, though ahead of Atlanta in the matter of 
collection, lapses and arrears. 








NEW YORK SURVEYS. 

H. F. G. Wey has formed a partnership with Newbold L. Herrick, 
for the purpose of transacting a general insurance brokerage business, 
under the firm name of H. F. G. Wey & Herrick. 

William A. Overton, a marine adjuster of Brooklyn and a member 
of the National Board of Marine Underwriters, died at his home in 
that city on December 27 from heart failure. 

Withers & Mills have been appointed exclusive agents of the In- 
demnity Fire for New York city and the shore line of Brooklyn. 

The Security of New Haven has appointed J. G. Hilliard its agent 
for New York city. 

The Continental has declared a semi-annual dividend of twenty-two 
and one-half per cent. 

Leon W. Manton, formerly special agent of the New York Fire, 
has been promoted to the position of superintendent of agencies as a 
mark of the company’s appreciation of Mr. Manton’s creditable and 
efficient services. 

We understand several handsome contingents on the profits of the 
past year have been earned by some of the agents in this city, but it 
appears this is by no means a common practice. One agent, who has 
nearly a dozen companies, and who has passed to the credit side a very 
respectable sum, regrets that all his companies are not willing to 
arrange for a contingent commission. Probably the unwilling ones 
follow the example of a prominent Hartford office, whose managing 
official used to say: “I won’t have an agent who cannot make a 
profit in New York; and if he does, we will want it all.” There is 
another side to the argument, but it is worth noting that the offices 
have no uniform rule in the matter. 


While on the outward surface there is an expression of satisfaction 
in Brooklyn regarding the reduction of ten per cent for improvement 
in the water and fire service in the congested district, there is a rumb- 
ling of discontent because the reduction is not equal to the flat advance 
put on Brooklyn rates three years ago. The cry is that the water 
pressure and supply for the district is complete. But possibly the dis- 
gruntled ones have failed to see the upturned streets, which are a great 
hindrance to firemen in event of fire. 

We are informed a protest has been entered in the Exchange against 
the Pittsburg Underwriters office, in this city, which in effect enables 
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district, contrary to the rules of the Exchange. This seems to be a 


case for the decision of the arbitration committee. 

The conference last week between the two special committees on 
economies, representing the Exchange and the Board of Underwriters, 
agreed upon the employment of S. A. Reed in matters of common 
interest, or, as one member explains it, “wherever the work of the 
two organizations laps one upon the other.” It is understood Mr. 
Reed has already commenced the work, and clerks in the Exchange 
are wondering what it means. 

The new fireproof building of Balch, Price & Co., in Brooklyn, has 
received the full allowance of fifty per cent for its automatic sprinkler 
equipment, which is the second instance on record since the new 
graded schedule took effect. The changes for improved equipment are 
very few, and the annual refusal of merchants and others to incur 
large expenditures is based on the grievance that they have no surety 
that the allowance will be continued, and they point to the recent 
action which resulted in a reduction. 


It is reported that representatives of marine offices are already 
trying to make contracts for lake hulls and cargoes for the coming 
season, with a view of heading off an anticipated increase in rates 
when navigation is open in the spring. The companies here complain 
that Montreal parties, representing English interests, have become 
quite a factor in the lake marine business. The present movement is 
fully thirty or forty days in advance of the usual course of lake con- 
tracts. 

Various new forms of floaters to cover automobiles have appeared, 
which cover not only fire risks but damage by transportation and col- 
lision, both “done and suffered.” The rates vary from two and 
one-half per cent to four per cent, according to the scope of the 
form. Formerly preference was given by companies to automobiles 
used solely for pleasure, but now the door is open wide to commercial 
trucks, without any difference, however, between gasolene and electric 
vehicles. The latter item is in direct contradiction to the former prac- 
tice of companies which accept automobile risks. The danger from 
gasolene is offset by the trouble in settling losses on vehicles using 
electric power. 

Adjusters complain that, among the multitude of small losses with 
which they have been overwhelmed lately, there are an unusual num- 
ber of attempted frauds, one conspicuous case involving $30,000 in- 
surance on a stock which it is believed was not worth over $6000, 
and which is being subjected to the severest scouting. In the house- 
hold furniture losses held by single companies or agencies, signs of 
fraud in extortionate claims have also appeared, and the adjusters 
advise their companies to be doubly cautious in acceptance; but ‘t 
appears one of the parties, who has sworn to an alleged value many 
times in excess of the true value, has been insured in the one com- 
pany, now examining the case, thirty-four years, or, as the counter- 
man says, long enough to establish the question of moral hazard. 
But thus the times change, and circumstances of certain persons 
change, too. 

By chance, we saw the figures of a large company upon its experi- 
ence in insuring property at the St. Louis Exposition in 1904. They 
were prepared for the statistical department of the company for future 
use if needed. The net receipts, after deducting commissions, were 
$9844; the losses $118; the largest line $2500; the average line $1620. 
The exhibit is more favorable than that of some other companies, but 
the general results were profitable to all concerned. 


BOSTON AND VICINITY. 


The insurance committee of the present General Court of Massachu- 
setts is as follows: Senate, Parker of Hampton, Kyle of Plymouth, 
Walker of Essex. House, Seward of Watertown, Blaise of Spring- 
field, Ferber of Boston, Long of Cambridge, Gatineaux of Southbridge, 
Doyle of New Bedford, Dean of Wakefield, O’Brien of Worcester. 


The Underwriters Laboratory of Chicago has located a New Eng- 
land branch in Boston, at 93 Water street. 


The New England Insurance Exchange has adopted the rule re- 
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scinding the short-rate table. It is expected that this action will be 
followed by like action by the Boston Board of Fire Underwriters. 


W. C. Taft, senior member of the insurance firm of Taft & Parker, 
has retired from active business in that firm to take the management 
of the Boston Dispatch Express Company. Mr. Taft will continue 
in the insurance firm as a special partner. 


Following are the names of officers of the New England Insurance 
Exchange for the ensuing year: President, Gayle T. Forbush; vice- 
president, J. J. Cornish, J. L. Liechty and A. L. Berry; secretary and 
Treasurer, C. M. Goddard. 

The lecture of the Boston Insurance Library course on the 19th inst. 
will be delivered by Ex-Assistant Attorney-General Nash, on “Fed- 
eral Supervision.” 

The Boston agency of the Concordia has been transferred from 
Prescott Chamberlain to Darling & Russell. 


ey 


CHICAGO AND THE WEST. 


James Benson Tower, one of the oldest and best known insurauce 
men of Chicago, died suddenly at Pasadena, Cal., Dec. 31, at the age 
of sixty-three years. A year ago he retired from membership in the 
Chicago firm of W. E. Rollo & Co., and took up his residence in 
Pasadena, buying a home there. Until that time he had been engaged 
actively in business in Chicago from the close of the Civil War. He 
was a member of the Grand Army of the Republic and the Masonic 
order. He is survived by his wife and one daughter, Marie Tower, 
an actress. 

Exhaustive tests of the experimental machine recently placed in the 
quarters of Fire Insurance Patrol No. 1 have led the board of under- 
writers and Superintendent Edward Shepherd to the conclusion that 
automobile patrols are a good thing for Chicago. An auto patrol 
has been ordered for No. 1, and will be in service, it is expected, 
within sixty days. An electric runabout has been ordered for Super- 
intendent Shepherd. 

The “double platoon” is expected to become a lively issue before 
the meeting this week of fire department committee of the city coun- 
cil, and members of the department who favor the innovation have 
been vigilant in seeking to secure the support of the Aldermen. The 
opposition is urging a ten per cent increase in salaries and additional 
“off time” as a substitute for the two-platoon idea, but the firemen’s 
association argues that this would involve largely increased expense 
with no compensating benefits to the city. 

The work of reorganizing the Chicago Underwriters Association 
under the charter of the Chicago Board of Underwriters will begin 
at the adjourned annual meeting of the latter organization this week 
in the association rooms. It is expected that considerable progress 
will have been made by that time toward the necessary changes in 
the rules and by-laws. The step is one that has been under consid- 
eration for some time, and one that is regarded as urgently required 
to meet existing conditions. 


NOTES FROM PHILADELPHIA. 

A prominent underwriter, in speaking last week of conditions in 
Philadelphia, said: 

It is remarkable how time changes all things, even the average fire 
insurance man’s idea of the proper policy to pursue with regard to 
his commitments. For example, only a very few years ago it was the 
consensus of opinion among home office underwriters the world over, 
that lines in the congested section of this city should be very limited 
in extent, and, in fact, many companies withdrew from this field alto- 
gether, while some others either placed the whole congested section 
on the prohibitive list, or so restricted the lines there as to amount to 
practically the same thing. To-day, however, as one broker puts it, 
“with very few exceptions companies have opened up, while others 
who were supposed to have retired permanently from this field have 
returned, so that much of the business which it has been necessary to 
place in outside companies can now be placed here and with compara- 
tive ease.” How far this opening up process will be extended is at 
the present time hard to say, but I sincerely hope, that as far as Phila- 
delphia is concerned particularly, there will be no confirmation of the 
old saying, “history repeats itself” by a return to the upset conditions 
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which have manifested themselves in the fire insurance business 
several times in the past in this good old Quaker town. 


A genuine surprise came to the street last week when it was whis- 
pered about that after having had the second agency of the Hartford 
Fire for many years the Curtin & Brockie office had lost it to the firm 
of Stokes & Packard. 


Stokes & Packard have had another important addition to the list 
of companies represented in their office, in the second agency of the 
Western of Toronto, succeeding Huidekoper & Wilson, who have 
had that agency for a number of years. 


In the opinion of the Committee of Twenty of the National Board 
of Fire Underwriters which lately investigated conditions in this city, 
the physical standard of our firemen is too low, and the usefulness of 
the department would be greatly increased if firemen were retired at 
an earlier age. A gymnasium and competitive tests between com- 
panies are suggested as a means of keeping the men keyed up to the 
drilling. 

The Lumbermens has declared a semi-annual dividend of six per 
cent. 





THE MIDDLE STATES. 


—An anti-compact bill has been introduced in the New York Senate. 

—The pink slip charge for deficient fire protection at Troy, N. Y., has been 
suspended. 

—The National of Hartford has withdrawn from the Underwriters Association 
of New York State. 

Charles H. Long, for many years with E. R. Hunt of Philadelphia, has been 
given an interest in the latter’s business. 


—Senator Brackett has introduced a bill prohibiting fire insurance corporations 
combining with other similar corporations to fix rates. 


—Howard DeMott has resigned the New Jersey and Eastern New York 
special agency of the North British and Mercantile, to accept a position with 
the Hartford Fire. 


—The territory of Logue Bros. & Co., general agents of the German of Free- 
port, has been extended to include all of Pennsylvania, outside of Philadelphia 
and suburban district, and the State of West Virginia. 


—V. I. Carpenter, New York State special agent of the Scottish Union and 
National, has formed a partnership with Louis Loewenguth, formerly with the 
Erie Fire of Buffalo, to conduct a local agency business at Rochester, N. Y., 
under the firm name of Loewenguth & Carpenter. Mr. Carpenter’s son will look 
after the former’s interest in the firm. 


—Daniel Woodcock & Co. of New York city have increased the number of 
underwriters of the New York Insurance Association to fifteen by the addition of 
the following named: George R. Weed, retired, 560 Second street, Brooklyn; 
John B. Sabine, lawyer, 181 Broadway, New York; Wm. J. Bogert, general 
Eastern agent Chicago and Alton Railroad, 281 Broadway, New York; Jos. 
Faulkner, manager Burr Printing House, 18 Jacob street, New York; Ed. H. 
Faulkner, insurance, 19 Liberty street, New York. 


—A paragraph published last week inadvertently stated that the Dubuque Fire 
and Marine Insurance Company had been refused admission by the New York 
Insurance Department, because of its being authorized to transact more than 
one kind of business, and that, in consequence, certain New York casualty com- 
panies might be compelled to limit their powers in order to renew their Iowa 
licenses. In correction of the above, it is fair to say that the Dubuque F. and 
M. was regularly admitted to do business in New York State on November 3 
last, the company having eliminated from its charter the privilege of doing 
ocean marine business. 





THE WEST. 





Ohio Notations. 


[FRoM OUR OWN CORRESPONDENT. ] 

There seems to be no reason to anticipate any adverse legislation as 
far as the fire insurance interests are concerned in the State from the 
present legislature; that some insurance legislation will be attempted 
is certain, but from present indications it will be practically limited to 
life insurance questions. A committee for investigation will undoubt- 
edly be appointed, but that they will take up fire insurance subjects as 
well as life insurance subjects is not believed. 

A certain party hailing from Pittsburg, Pa., a short time since sent 
out some literature dealing with thermostat systems, in which he states 
that ‘‘the writer has taken the trouble to devise, patent and manufac- 
ture a most compact, simple and complete duplex electrical] fire alarm 
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box,’ and that “I now propose to provide my mechanical fire alarm with 
telephone attachments.” 

The stamping offices are being done away with at a rapid rate through 
the companies notifying the agents that they will no longer contribute 
to the support of these stamping offices, nor to the support of the agents’ 
local organizations. The Western Union some time ago determined that 
the agents should be notified as to their conclusions as to the advisability 
of the companies continuing to pay for the maintenance of these or- 
ganization expenses, and the Royal proceeded to send out circulars 
notifying their agents of these conclusions. At the solicitation of some 
of the Union special agents, the governing committee reconsidered its 
decision as to the manner of informing the agents and left the matter 
in the hands of the special agents, for these latter were convinced from 
all indications that if the mode of taking up the stamping offices and 
the notice of withdrawal of support of the local organizations was car- 
ried out as proposed, that Ohio insurance conditions would be immedi- 
ately in a chaotic condition. A self-constituted committee of Union and 
non-Union special agents are now posting the agents on the new condi- 
tions. Columbus and some of the counties have already done away with 
stamping dailies, but the outlook is that the agents will continue their 
own organizations, paying the expenses of the same from their own 
pockets. 

A. F. McCormick, secretary of the Ohio Underwriters Mutual and the 
Springfield Underwriters Mutual, has been elected to succeed C. L. Hecox 
as secretary of the Ohio League (non-Union) for his unexpired term. 

Fremont troubles are apparently things of the past, that is, providing 
that the newly agreed conditions are lived up to by their makers. For 
a time it looked as if every agent writing in Fremont would be involved 
in the troubles between two of the agents. CHRISTOPHER. 

Columbus, O., January 6. 





—The National Lumber of Buffalo, N. Y., has entered Illinois. 

—W. B. Bierce has been appointed general agent of the National Lumber of 
Buffalo, for Michigan. 

—B. F. Carroll, Indiana Auditor of State, is announced as a candidate for 
Governor of that State. 

—The Retail Merchants Mutual of Minneapolis and the Security Mutual of 
Chatfield, Minn., are preparing to enter North Dakota. 

—L. H. Gosline of Chicago has secured the North American Mutual Fire of 
Mansfield, Ohio, for surplus lines in the East and West. 

—Insurance Commissioner O’Brien of Minnesota has asked for a receiver for 
the North Star Dwelling House Mutual Fire of Minneapolis. 

—Receiver L. J. Wood of the Thompson Mutual of Chardon, Ohio, has filed 
suits against the policyholders to enforce collection of assessments. 

—J. H. Clinton has resigned as special agent of the Calumet of Chicago, to 
accept the Ohio and Michigan special agency of the Girard Fire and Marine. 

—Insurance Commissioner Perkins of South Dakota is reported to be re- 
quiring a bond of $10,000 from all fire companies, guaranteeing their compliance 
with the laws. 

—R. F. Woltendorf, an examiner in the Western department of the Sun of 
London, has been appointed assistant special agent of the company for Lllinois, 
Iowa and Wisconsin. 

—The Iowa Manufacturers Mutual of Waterloo, Ia., will commence business 
on January 15, with Herman Miller, formerly district agent for the German 
of Freeport at Rheinbeck, as general manager. 

—It is reported that the recently organized Merchants and Bankers Fire of 
Redfield, S. D., now has over $100,000 capital fully paid in, with a surplus of 
$10,000, and will commence business early in March. 


—The Cincinnati Underwriters Association has elected the following-named 
officers for the ensuing year: C. C. Rothier, president; W. E. Clemons, vice- 
president; E. T. Weiss, treasurer, and William Stredelman, secretary. 


—Harry Coudrey, of H. M. Coudrey & Co. of St. Louis, who was elected to 
Congress from the Twelith District, has gone to Washington to make good with 
the committee on contested elections. Mr. Coudrey will undoubtedly be seated. 
An endeavor was made to count him out by a party of Third Warders, but the 
steal was so glaring that Mr. Coudrey will ultimately be shown to have received a 
large majority of the votes cast. Mr. Coudrey has the full support of all fire 
insurance men. 

—H. M. Coudrey & Co. of St. Louis, Mo., have just been appointed sole 
agents at St. Louis for the Philadelphia Underwriters, succeeding Wall & Whitte- 
more. The enterprising firm first named now represents the Norwich Union 
Fire, the Hamburg-Bremen Fire, the Newark Fire, the Indemnity Fire of New 
York, the Springfield Fire and Marine, the Austin Fire, the Frankfort Marine, 
Accident and Plate Glass, the United States Fidelity and Guaranty, the New 
York Plate Glass and the Casualty Company of America (steam boiler depart- 
ment), locally, and has the Western general agency for eight States of the Star 
Fire of Louisville, for which it has conducted a very successful business. H. M. 
Coudrey & Co. have their various departments so well systematized that each 
has made a profit for the companies represented therein, 
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—W. B. Medlicott, New England special agent of the Atlas of London, has 
been appointed general agent of the company. 

—F. T. Hammond, receiver of the Atlas Mutual of Boston, has filed a petition 
in the Supreme Court, asking for authority to pay a dividend of fifty per cent 
to the creditors of the company, whose claims have been allowed. 

—The dividends recently declared by the Hartford fire insurance companies are 
as follows: Aftna, 4 per cent quarterly; Connecticut Fire, 6 per cent; Hartford 
Fire, 10 per cent and an extra 15 per cent; National, 7 per cent; Phoenix, 3 per 
cent quarterly. 





THE SOUTH. 





The Troubles in the Griffin (Ga.) Local Board. 


GriFFin, Ga., January 6, 1906. 
The following was adopted by a full meeting of the local board to-night without 
a dissenting voice: 


Whereas, The circular issued by this board under date of December 30, 1905, 
has carried to those who were not familiar with the situation the impression that 
we meant to charge the Queen and the Insurance Company of North America 
with originating the disruption of the business, and, 

Whereas, Such was not our intent, but we referred only to conditions as then 
(viz., December 30, 1905) existed. Therefore, be it 

Resolved, That this board correct this erroneous impression by the following 
explanation: 

_The Continental Insurance Company entered the agency of J. H. Smith on 
November 3, 1905, and avowed an intent to meet the net rates of the Southern 
Mutual Insurance Company. Charges were preferred and filed with the South- 
Eastern Tariff Association in the usual form. Mr. Smith pleaded guilty, and 
conferences were held between other companies in his agency over the matter. 
Other agents urged Mr. Smith to recede from his determination to meet the 
rates mentioned. Pending this condition a misunderstanding arose between Mr. 
Smith arid the two companies—the Queen and the Insurance Company of North 
America—which necessitated the withdrawal of these companies from his agency. 
These companies set up the new agency referred to in our circular, and began 
a fight. The Smith agency having previously agreed to abide by board rates, 
was then living up to the agreement; hence our circular only referred to the 
then existing conditions. 

Further, it was never the intention of this board to have the Queen and In- 
surance Company of North America brought into discredit by the use of this 
— in an advertisement recently appearing in a prominent insurance 
journal. 





—The Queen of New York has suspended its agency at Birmingham, Ala. 


—The Law, Union and Crown has withdrawn from North Carolina and Mary- 
land. 


—The Virginia Fire and Marine of Richmond, Va., may enter Georgia in the 
near future. 

—William Croxton, a well-known insurance man of Louisville, Ky., died in 
that city recently, from locomotor ataxia. 


—H. P. Whitman, formerly with Trezevant & Cochran, Dallas, Tex., has been 
appointed special agent of the Pheenix of Hartford for Louisiana and Mississippi, 
with headquarters at New Orleans. 

—The Kentucky Legislature, which convened recently, was especially re- 
quested by Governor Beckham to give Insurance Commissioner Prewitt’s recom- 
mendation of a fire marshal law its most careful consideration. 


—Charles Janvier of New Orleans, general agent of the Palatine for Alabama, 
Mississippi, Louisiana and Texas, is succeeded by Janvier & Lee for Louisiana 
and Mississippi. Thames & Batre become general agents for Alabama, and 
Beers, Kenison & Co., for Texas. Charles Janvier is president, and Fergus G. 
Lee is secretary of the Sun of New Orleans. 

—The charter of the Roanoke Banking and Investment Company has been 
amended, changing the name to Roanoke Banking and Insurance Company, 
authorizing an increase of capital to $200,000, and granting authority to transact 
a general fire and tornado business. C. M. Armes, president of the company, 
expects to commence business in a few weeks. 


—The general agency firm of Scruggs & Smith, Dallas, Tex., has dissolved, 
and the companies represented by them have been divided as follows: Gross R. 
Scruggs takes the Westchester, Williamsburgh City, North River, Shawnee Fire 
and Allemannia; Sam O. Smith has the Traders, National Union Fire, Rochester 
German, Agricultural and the Assurance Company of America. 





THE PACIFIC COAST. 


Pacific Coast Observations. 


[FRoM OUR OWN CORRESPONDENT. ] 

The marine companies have engaged the Insurance Commissioner’s at- 
tention of late, and some excitement was caused last month by a sudden 
demand for affidavits of salvages collected on losses paid in previous 
years. Accompanying this requirement came a request for a statement 
segregating into companies the amount of reinsurance taken credit for 
in the tax statement filed a year ago. So much reinsurance is effected 
on coast business in companies, or underwriting institutions, not au- 
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thorized to do business in California, that the Commissioner’s action was 
well calculated to catch the unwary—and, as the result proved, his guess 
did not go wide of the mark in every case. The lesson will probably 
be remembered in future. 

Since then Mr. Wolf has brought out a new form of tax statement, to 
be filed on or before January 15, which has set the street guessing. In 
reporting the total cancellations for the year, a foot-note on the state- 
ment directs companies under the heading of ‘‘Amount Canceled,”’ to “re- 
port only amount written upon which the original premium has been 
returned in full.’”’ To the date of this writing the Commissioner has re- 
fused to explain just what he means, or why he wants figures that to 
the everyday insurance man border upon the ridiculous. Hither he has 
blundered a little and does not realize the fact, or else it is another trap 
—and a deeply laid one—into which the unwary are liable to fall. 

The Boston Insurance Company has had its license revoked for non- 
payment of taxes due for former years, but never applied for by the 
State. The company, however, has obtained a temporary injunction 
until it can be decided whether or not it is at fault. 

One of the changes brought about with the new year is the establish- 
ment of the Pacific Underwriters in the marine business. Geo. E. Bil- 
lings, the well-known shipowner and shipbuilder, has been given a 
general agency of this company, and thus the Firemans Fund gets back 
the business that Wm. Greer Harrison took from the Home Fire and 
Marine when Mr. Billings was appointed city agent for the Thames and 
Mersey. 

With certainty of a high loss ratio in marine business for 1905, the 
loss of the steamer “Portland” on the Alaskan coast seems an undeserved 
blow delivered a few days before the close of the year. 

Forecasts of the average fire loss ratio for the coast agree upon about 
forty-three per cent for 1905, but until returns are made up it is no more 
than guess work. The remarkably good showings of some large com- 
panies, such as the Hartford, are calculated to make the ratio much 
lower than might have been expected. 

The advent of the Buffalo German, which comes to the Coast under the 
management of C. J. Stovel, will be welcome by all who desire the 
presence of the strongest and most reliable companies. The ability of 
any company to survive large conflagrations is, in a measure, dependent 
upon the security of its reinsurers—an axiom which applies powerfully 
on the Pacific Coast, where net lines are not the custom as in the East— 
and the Buffalo German should meet with ready support, even from its 
competitors. 

Mr. Stovel’s recent trip to the East also brought him the general 
agency of the New Brunswick Fire of New Jersey, with its assets largely 
increased over last year’s figures. 

The British American has been taken from Paul M. Nippert and placed 
in the office of W. L. W. Miller, the California manager of its parent 
Toronto companies. OCCIDENTAL. 

San Francisco, January 6. 





C. J. Stovel Appoints R. H. Garrigue. 


CG. J. Stovel of San Francisco, Cal., manager of the Pacific Coast de- 
partments of the American of Boston, the Girard Fire and Marine cf 
Philadelphia, the Dutchess of Poughkeepsie, the New York Fire, the 
North River, the Nassau Fire of New York, the Buffalo German of Buf- 
falo and the New Brunswick of New Brunswick, N. J., has placed R. 8 
Garrigue in charge of the business of the above-named companies for 
five States, with headquarters at Salt Lake City, Utah. Mr. Garrigue 
will be remembered as having formerly been the Western manager of the 
Merchants of Newark, with headquarters at Chicago. This appointment 
is another evidence of the progressive policy of the Stovel agency, which 
also has offices in Los Angeles, Cal., and Seattle, Wash. 





VARIOUS ITEMS. 

—W. L. Chalmers, independent adjuster of Portland, Ore., is dead. 

—The Brandon Fire of Brandon, Manitoba, was recently incorporated. 

—It is estimated that the loss ratio on the Pacific Coast for the year ending 
December 31, 1905, will be about forty-five per cent. 

—The State Mutual Co-operative of Moscow, Idaho, has been incorporated, 
with F. A. David, president, and C. E. Merwin, secretary. 

—An opportunity is afforded by means of an advertisement in another column 
for live agents in various States, to become identified with an old New York 
State company, not only as representatives, but as stockholders, thus giving 
them a double interest in the welfare of the company. As the corporation is 
under conservative management, this is an opening which should receive due 
consideration from properly qualified agents, 
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The Home Life of New York. 


When President George E. Ide of the Home Life Insurance Company 
cf New York was on the witness stand a few weeks ago, before the Arm- 
strong legislative committee, the members of that body and its counsel 
were deeply impressed by the straightforwardness of his testimony. He 
showed conslusively that the company was absolutely free from all the 
errors of omission and commission that had been charged against other 
institutions; that neither it nor its officers had been participants in 
syndicate transactions; that no officer had profited by the purchase of 
securities for the benefit of the company; that it had employed no coun- 
sel in legislative matters, and above all, that while it transacted a 
deferred dividend business an annual apportionment was made to each 
policyholder, and the amount thereof carried as an absolute liability. 
To those familiar with the history of the Home Life this testimony was 
no surprise, but the general public, satiated with stories of misplaced 
trust, seemed astonished that a company could be conducted so cleanly. 

For many years the Home Life has been known as a well-conducted 
company, and its annual statements have steadily borne witness to the 
wisdom of the course of its officers in increased financial strength and 
business magnitude. It is not a large company, as that term is gen- 
erally understood, but it is pre-eminently good and strong. The state- 
ment for the current year is its forty-sixth annual, and shows the usual 
array of satisfactory gains in every important feature. The total assets 
in its possession now amount to $17,886,595, the principal items making 
up that total being: bonds and mortgages on real estate, $5,005,089; 
bonds and stocks, market value, $8,597,019, and real estate, $1,656,700 at 
cost value. The liabilities include a policy reserve of $14,808,910; present 
value of all dividend endowment accumulations, $1,453,907, an increase of 
$163,871 for the year, and which item represents the credits on deferred 
dividend policies. The company shows an excess of market value over 
cost on its bond and stocks account of $189,352, and instead of carrying 
as a voluntary liability a fund for possible fluctuations exactly equal to 
this amount, it has increased it to $225,000. After providing for all 
current liabilities, there is shown a clear surplus on policyholders’ ac- 
count of $1,204,400, as compared with $1,134,104 a year ago, while the 
assets showed a gain for the year of $1,280,366. The company received 
in 1905 for premiums the sum of $3,216,143; its total income was $4,040,- 
403; it paid to policyholders $1,725,334 and laid by from its income $1,370,- 
963. Insurance in force on the paid-for basis is represented by 44,615 
policies for $79,775,340, indicating a gain for the year of 3074 policies for 
$4,883,051. Policyholders in the Home Life are in a position to feel that 
their interests are amply conserved and that they will receive every bene- 
fit to which they are entitled. 











The Ocean Accident and Guarantee Corporation. 


Steady, constant progress has marked the course of the United States 
branch of the Ocean Accident and Guarantee Corporation (Limited) of 
London, during recent years, and the year just closed was no exception 
to this rule. Indeed it rather accentuated it than otherwise; for having 
as an aim the derivation of profit from the business and the improve- 
ment in quality rather than growth in mere volume, the United States 
branch was unusually successful in 1905. A brief comparison of the 
premiums, and loss and expense ratios for the last three years, clearly 


demonstrates this fact. 
Loss Ratio Expense Ratio 


Year. Premiums. Per cent. Per cent. 
MOGs n So cact uracaeew awe an era een $1,574,271 46.6 40.3 
WARS can cad stins cdot eusenwawe omen 1,622,579 46.5 39.9 
NNN mo weare Dar cclscie sare soiree eae eee 1,652,839 45.4 38.9 


It will be noted that in 1905 the combined losses and expenses re- 
quired but 84.3 per cent of premiums, as against 86.4 per cent in 1904 
and 86.9 per cent in 1903. In other words, the business of the year showed 
satisfactory gains, not only in amount but in-quality as well. | 

The financial standing of the company’s United States branch likewise 
improved in gratifying degree during the year. In accordance with the 
new legal requirements, the employers’ liability reserve is largely in- 
creased, now amounting to $522,000, against $285,182 a year ago; while, 
notwithstanding this great increase, the contingent fund is only reduced 
from $225,000 to $200,862. In this fund the company includes $40,000 re- 
serve for credit policies which expired on December 31 last, under which 
no claims have been made. Despite these liberal reservations, the sur- 
plus was increased to the extent of $8081, and now amounts to $1,255,190. 
The assets of the United States branch now aggregate $2,538,465, indi- 
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cating a gain of $234,149 in 1905. The increases above specified have 
been made, notwithstanding the fact that $108,213, interest and dividends 
on investments, was sent to the home office in England. 

Pursuing as it does a conservative plan of operation, not seeking un- 
due enlargement, but content to make each year’s results somewhat 
better than its predecessors, the Ocean Accident and Guarantee Cor- 
poration has succeeded in building up a fine American business in the 
lines it has chosen to write in this country, viz., personal accident, 
burglary, credit, health, steam boiler, and various branches of liability 
insurance. The company deservedly occupies a high place in the esteem 
of the American public and is very popular with agents because of its 
strength, good management and fair treatment of claimants and repre- 
sentatives, and the prospects of the American branch are exceptionally 
bright. Oscar Ising of New York is the general manager. 





The Bankers Life Association of Des Moines. 


A further continuation of the progress which has characterized this 
association for many years is amply manifest in its twenty-sixth annual 
statement, covering the transactions of the year 1905. In new business, 
and in increase in the amount in force, the year just closed was the best 
in its history, there being shown a gain in outstanding business of 
$31,734,000, bringing that item up to $254,170,000. Corresponding increase 
is shown in the finances for, whereas, a year ago the assets amounted 
to $7,467,329, they now stand at $8,776,193, indicating a gain of $1,308,864. 
The statement of liabilities shows that, as usual, all proven claims have 
been paid, and after providing for all claims there is an excess of re- 
sources over liabilities of $8,620,647. During the year the association 
again experienced a remarkably low rate of mortality, the death claims 
paid, $1,490,687, being but $12,513 in excess of the previous year, while 
the death rate per thousand was but 6.62 as against 7.24 in 1904. The 
guaranty fund of $4,676,270 shows a gain for the year of $573,247 and 
the reserve fund of $3,497,352 increased $515,568. Few organizations 
transacting the business of life insurance in this country are able to 
show such important gains each year as does this association, while the 
economical character of its management is well worthy of imitation. 
President Edward A. Temple, who has been connected with the Bankers 
since its establishment, looks to see still handsomer increases made in 


the current year. 





The Hartford Fire Insurance Company. 


With its habitual promptness, the Hartford Fire Insurance Company 
made public its annual statement on the first business day of the year, 
showing the financial standing of the company at the end of the pre- 
ceding calendar year. The ninety-sixth annual exhibit of the Hartford 
Fire is the best ever made by the company, and is indicative of a won- 
derful upbuilding of the company’s business during the year 1905. With 
a capital stock of $1,250,000, the Hartford Fire has gathered together a 
business which in 1904 yielded $11,876,984 of premiums, and which in 
1905 probably aggregated fully $13,000,000 in premiums—an achievement 
never before equaled in the United States by either the Hartford Fire 
or any other fire insurance company. Some idea of the marvelous prog- 
ress of the company in the past year may be gained from the following 
comparisons: 





Reserve for Surplus to 

Total Assets. Reinsurance. Net Surplus. Policyholde 
lee: SE; IW cece cea cs $18,061,927 $10,097,401 $5,150,696 $6,400,696 
Bee. Fh, 1G inccccccaes 15,632,483 9,010,891 4,026,249 5,276,249 
ERORGRES on dcticdcccsaes $2,429,444 $1,086,510 $1,124,447 $1,124,447 


From the foregoing it may be gleaned that the increases alone of the 
Hartford Fire during 1905 would be sufficient to equip ten fire insurance 
companies with assets and surplus for the conduct of a moderately ex- 
tended agency business. Surely such magnificent accomplishments as 
are shown by the successive yearly statements of the ‘oldest insurance 
company in Hartford,’ prove that the company is directed and man- 
aged by underwriters and financiers of the highest type. 

The safe and available character of the company’s investments only 
serves to confirm this opinion. All current needs are amply provided for 
by a liberal cash balance; a further large proportion of its assets are so 
invested that they are readily saleable to meet any emergency which 
may arise and, in general, the affairs of the company are in most ex- 
cellent condition. The Hartford Fire having, by nearly a century of 
just (not to say liberal) treatment of policyholders, acquired a cherished 
reputation throughout the land, every propertyowner may rest assured 
that, if he has a policy of that old company and suffers a loss by fire 
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he will get a ‘“‘square deal.’’ Confidence is one of the cornerstones of 
the insurance business; and it may be truthfully said of this company 
that: it enjoys the complete confidence of every one with whom it has 
transacted business. In fact, although it is not listed among its re- 
sources, the good-will of the Hartford Fire is one of its most valuable 
assets. 

President George L. Chase has been the leading factor in the progress 
of the company during the last four decades, and still participates ac- 
tively in its affairs and retains his constant interest in its continued 
growth. He has been fortunate in gathering about him some of the 
most capable officials and department managers that the country has 
produced, and all work harmoniously for the welfare of the staunch old 
institution with which they are identified. The other officers are: Vice- 
Presidents, Chas. E. Chase and R. M. Bissell; secretary, P. C. Royce; 
assistant secretary, Thos. Turnbull. The Western department, at Chi- 
cago, Ill., is in charge of Cofran & Dugan, general agents, with W. C. 
Boorn as assistant; the Pacific department, at San Francisco, Cal., is 
managed by Palache & Hewitt, general agents, and the New York city 
department is in charge of Howard Hampton. The company has agen- 
cies in all prominent localities throughout the United States and Can- 
ada, and both merits and holds a high place in the esteem of agents 
and the public. 





The Westchester Fire Insurance Company of New York. 


The sixty-ninth annual statement of the Westchester Fire Insurance 
Company gives pleasing evidence of the continued progress of one of 
New York’s oldest and most substantial institutions. The results at- 
tained, not only in 1905, but in previous years, clearly indicate that the 
Westchester Fire is managed by men possessed of underwriting, finan- 
cial and executive ability of the highest class. A comparison of the 
statement as of December 31, 1905, with that of a year previous, shows 
that the assets have advanced $417,011; an addition of $88,226 has been 
made to the unearned premium fund, and the net surplus has increased 
by the sum of $309,526, or more than the amount of the company’s capital 
($300,000). When it is borne in mind that the company has also paid 
$60,000 in dividends to stockholders during the past year, the achievement 
appears all the more remarkable and laudable. 

The Westchester Fire now has $4,053,482 of resources, composed largely 
of choice bonds and stocks, the largest single investment being $300,000 
of New York city bonds. After making due provision for unearned pre- 
miums ($1,858,542), unpaid losses ($181,141), and other claims, the com- 
pany has a surplus as to policyholders of $1,978,128 and a net surplus of 
$1,678,128. The record of the Westchester’s business during the last 
decade shows that it added $1,200,000 to its surplus and paid $450,000 for 
dividends in that period—a total benefit to stockholders of $1,650,000, and 
a yearly average of $165,000. The future seems exceptionally bright for 
those identified with this most successful corporation. 

The officers who have contributed to the continuous development of 
the Westchester Fire are: President, George R. Crawford; vice-presi- 
dent and treasurer, John Q. Underhill; secretary, M. O. Brown; assistant 
secretary, John H. Kelly. 





The Camden Fire Insurance Association. 


For nearly sixty years the Camden Fire Insurance Association of 
Camden, N. J., was content to carry on a small local fire insurance busi- 
ness, but in 1900 its officers and stockholders determined to seek a 
broader field and increased the capital to $200,000. Success having 
crowned their efforts, during the succeeding years the capital was again 
increased in 1903 to $300,000, and in 1904 was raised to $400,000. The new 
stock was sold at a premium which, with the profits of the business, has 
enabled the company to greatly increase its surplus funds. That the 
anticipations of those interested in the Camden Fire were justified, has 
been proved by the handsome results secured in the last five years. In 
order that a comparison may be readily made, a tabulation of the 
saliént items of the company’s financial statements as of December 31, 
1900, and each subsequent year, is presented below: 


Year Ending Net Surplus as to Net 

December 31. Capital. Assets. Surplus. Policyholders. Premiums. 
Te: Spe - 400,000 $1,661,448 $485,977 $885,977 $871,922 
|) eee 400,000 1,392,785 423,444 823,444 643,988 
s\ ree 300,000 1,042,800 302,710 602,710 503,353 
| Ra 200,000 712,241 169,407 369,407 387,611 
Te ey’ 200,000 600,548 179,072 379,072 206,478 
Ye 200,000 512,819 196,285 396,285 95,630 


Excellent underwriting and administrative ability have been combined 
in the official staff of the Camden Fire, and the results achieved should 
be highly gratifying to all interested in the company’s welfare. 
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The Manhattan Life Insurance Company. 


Among the oldest of New York York State life insurance companies, 
the Manhattan Life Insurance Company has for more than half a century 
been esteemed as one of the best and most conservatively managed. 
The interests of its policyholders have always been paramount in the 
minds of its managers, and as a result its members frequently have oc- 
casion to express their satisfaction with the treatment accorded them. 
During the course of the recent legislative investigation it developed on 
the witness stand that the company was not a participant in syndicate 
transactions, had no Wall street affiliations, had made no political con- 
tributions, and was entirely exempt from questionable methods of busi- 
ness operation. Such a showing bears out the causes for the confidence 
of the members. A cardinal point of the old Manhattan for many years 
has been its financial strength, and the fifty-fifth annual statement of 
its transactions, covering the year 1905, shows that this feature is still 
to the fore. Its assets, valued on a bedrock basis, now stand at $18,751,- 
869, the principal items of which are bonds and mortgages, $7,112,510, on 
which there was no interest due and unpaid, a most remarkable showing; 
real estate owned, $5,331,500; bonds and stocks, $3,269,342, and loans on 
policies, $1,688,377. The liabilities, including the policy reserve of $17,- 
104,194, amount to $17,244,334, showing surplus funds on policyholders 
account of $1,507,536. Premium receipts for the year were $2,726,957, in- 
dicating a gain of $167,895, while the total income reached $3,706,327. 
There was paid to policyholders $1,724,859, and after paying all expenses 
there was added to the net ledger assets $839,342. Since organization, the 
company has paid to its policyholders, and now holds for their protection, 
the sum of $74,501,727. President Henry B. Stokes and his official staff 
are steadfastly following the conservative course which has been so 
successful in the past. 








WANTED 
FIRE INSURANCE AGENTS 


An old-established New York State 

Company desires to extend its 

operations in various States, and 

seeks agents who desire to become 
interested as stockholders. 
Address F. J. G., 

SPECTATOR CO., 
(P. O. Box 1117), N. Y. City. 








WANTED BY LFG‘L RESERVE LIFE COMPANY 
State Agents for Western and Southern States 


Excellent openings for high grade men 


Further information can be obtained by addressing, with references, 


AMERICAN NATIONAL INSURANCE COMPANY 
GALVESTON, TEXAS 








Hgency Wants. 
RELIABLE AGENTS WANTED. 


Are you writing more business than last year ? Penn Mutual agents are. 

New business of the Penn Mutual Life in their North Pacific Agency, 
embracing Oregon, Washington and Idaho, shows 50 per cent. increase over 
last year. Good Territory for Good Men. 


SHERMAN & HARMON, General Agents, Portland, Oregon, 








THE SPECTATOR’S SUMMARY OF THE TESTIMONY GIVEN BEFORE THE NEW YORK LEGISLATIVE INSURANCE INVESTIGATING COMMITTEE 
now ready for sale. See advertisement on page iii. Price per copy, $1. 
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Higencp Wants. 
REBA TING 


is now absolutely prohibited by several leading Life Com- 
panies and also by an association representing practically all 
the agents in New York City. This makes New York the 
best field for the solicitor. 

If you can produce $100,000 per annum for one of the 
companies above referred to, and can collect one hundred 
cents on the dollar in every instance, address 

‘‘OPPORTUNITY,”’ 
P. O. Box 616, New York. 


WANTED. 


A life insurance man of experience to work under general 
agency in Central Kansas. Commission and salary. Write, 
stating references and experience, 


Cc. C. WYANDT, 
Abilene, Kansas, 














ARYLAND INSURANCE AGENCY COMPANY 
OF THE CiTy OF BALTIMORE_ 
Chartered in 1904 by the Legislature of Maryland. 


Correspondence invited with different Companies and agents for 
the South. 


CHAS. T. LEVINESS, Jr., Pres‘dent. 





HE UNION CENTRAL LIFE INSURANCE CoO., 
OF CINCINNATI 


stands for all that is good in Life Insurance, The Com makes a splendid showing respecting Interest Earned, 
Low Mortality and Tesnomical Management, _ he = 

The Annual Dividends paid are conmre and as Annual Dividend Insurance is growing in popularity 
daily a successful solicitor will find splendid opportunities for effecting large insurances with this Company. 


B. THAW SCOTT, Manager, 
North American Building, = = = = Philadelphia, Pa. 








AGENTS WANTED EVERYWHERE 


We have a new and attractive proposition to offer 
agents, affording exceptional opportunities for profitable 
returns. 

Write at once for particulars. 


UNITED UNDERWRITERS COMPANY 
No. 261 Broadway, New York City 








Illinois Surety Company 


OF CHICAGO, ILL. 
{SAAC L. ELLWOOD, President. ALBERT: J. HOPKINS, Vice-President. 
New York Office: 533 Hanover National Bank Bldg. 


FRED M. BLOUNT, Treasurer. W. HERBERT STEWART, Secretary. 


HCPKINS, PEFFERS & HOPKINS, EDWIN M. McKINNEY, 
General Counsel. General Manager. 


D. EDWARD MONROE, Supt. of Agencies. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wisconsin, Ohio, Nebraska, Iowa, Missouri 
and Kentucky. Its bonds insure. Its rates and service are satisfactory. 


Correspondence and Applications Solicited. 
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FIRE INSURANCE COMPANIES 


@ While it has been customary, for many years, for life insur- | 








A TIME and MONEY SAVER for | 


ance companies and large mercantile and . manufacturing 
establishment to use 


CALCULATING MACHINES 


in the usual course of their business, it is only lately that fire 
insurance companies have begun to recognize the value of such } 
instruments in their calculations. 

@ Large agency companies and rating bureaus, which classify 
risks in various ways and deduce percentages showing premium 
rates and lossratios of numerous different classes, are finding 
calculating machines extremely useful adjuncts to their sta- 
tistical departments. With a turn of the wrist, a calculation is 
made on one of these machines, which would occupy many 
minutes of a man’s time if done with pencil and paper; and the 
operation is conducted with a certainty of accuracy which does 
not always accompany the old style of calculation, in which 
human fallibility has its inevitable effect. The mechanical pro- 
cess also relieves the operator of much unnecessary brain work, 
and thus conduces to greater efficiency. In an office in which 
the processes of Multiplying and Dividing are carried on to 
any considerable extent, a Calculating Machine should 
pay for itself annually, in the saving of time of clerks. 


C. & E. LAYTON’S IMPROVED ARITHMOMETER 
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Machine Giving 16 Figures in Product, $250.00 


@ Tue C. & E. Layton’s ImprovED ARITHMOMETER, 1906 
Model, is an English machine which enjoys a high reputation 
both in Europe and America. 


THE BALDWIN CALCULATOR 








| 
aay 4 
C. & E. Layton’s Improved Arithmometer, 1906 Model, Ready for Operation | 

















Machine Giving 16 Figures in Product, $260.00 
@ THe Batpwin CALcuLATOR is a new American machine, 
which has been found trustworthy and efficient. 


Circulars containing descriptions of these machines will convey con- 
siderable information as to their capabilities; and the undersign 
will be pleased to respond p.omptly to any inquiries concerning them. 








THE SPECTATOR COMPANY 


SELLING AGENTS FOR THE UNITED STATES 
135 WILLIAM STREET, NEW YORK CITY 


The Baldwin Calculator Ready for Operation | 
. 
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Prominent Hgents and Brokers. 


Prominent Agents and Brokers at Chicago. 











Percy B. DUTTON, ROCHESTER, N. Y. 


Exceptional Facilities for Handling Local Lines. 





RED P. THOMAS & CO. GENERAL INSURANCE. 
PARK BUILDING, = CLEVELAND, OHIO. 


We solicit Insurance from non-resident agents and brokers. Rep- 
resenting Fire Association, Union Assurance Society, Security of 
Connecticut, Camden, Globe and Rutgers, Newark, Nassau, Mich- 
igan Fire and Marine, Ohio State Agents, Maryland Casualty Co. 
and Empire State Surety Co. 





& VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 





HeERsBERtT Buxton, Pres. and Mgr. 
mate INSURING AGENCY, 
GENERAL INSURANCE, g3 Witttam Street, New York. 
- Correspondence Solicited. 


ARRY M. COUDREY & CO. Correspondence Solicited 
General Insurance Agents and Brokers, 
943-4-5-6-7-8 Century Building, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
General Agents, Western Dept., Star Fire Ins. Co. of Louisvijie. 
REPRESENTING: 
Norwich Union, Hamburg-Bremen, Newark, Indemnity, Springfield, Frankfort, New York Plate 
Glass, U. S. Fidelity and Guaranty Co., Casualty Co. of America, (steam boller dept.) 


L. Austin Jounson, Sec. 








W. C, Bennett. ESTABLISHED 1869, J. Burns Aten. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia,, Pa. Special attention 
given to Surplus lines, 





St.Louis - 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS 


Long Distance phones, We solicit insurance on St. Louis Properties from 

agents in other cities. Sole Agents: Commonwealth, North River, Conti: 
nental, Prussian National, Spring Garden, St. Paul, Commerce, Niagara, Williamsburgh 
se Rameng oe Union, Mercantile, Union, Phil., Phila. Und., Camden, Eagle, Pacific, 
Jefferson, Nassau, Eastern, Stuyvesant. 





— BROTHERS, 


SURPLUS LINES 
1925-27 Pennsylvania Ave., 
Washington, D. C. 
CORRESPONDENCE SOLICITED. 





A J. VAN DEINSE & CO. 

° Indianapolis, Ind. 

Strictly Surplus Lines promptly covered in the MADISON IN- 
SURANCE CO., of Madison, Indiana. Capital (full paid) $100,000. 
Net Surplus, $60,276. Warranty Company required. 

Correspondence solicited. 





* etaaaaail R. TUTTLE, EASTERN MANAGER, 
SYRACUSE, NEW YORK. 
Dubuque Fire and Marine Insurance Co. of Dubuque, Iowa. 
Capital, $200,000. Surplus to Policyholders, $430,000. 
AGENTS WANTED 





E ROODE, FAULKNER & ETTELSON, 
GENERAL INSURANCE AGENCY, 
159 La Satie STREET, CuIcaGo. 


Representing Hanover Insurance Co.; Transatlantic Insurance Co.; Security Insurance 
Company; Firemen’s Insurance Company, Newark. 
Over 25 years’ experience in the theory and practice of insurance in all its branches. 
Your patronage invited. 





GEO. W. MONTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY, 184 La Satie Street, Curcaco, ILL. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; German Fire Ins. Co., 
Pittsburg; Farmers and Merchants Ins. Co., Lincoln, Neb.; Michigan Millers Mutual Fire 
Ing, Co., Lansing; United Underwriters Agency, Chicago; Michigan Commercial Ins, Co., 
Lansing; Lloyds Plate Glass Ins.Co., NewY ork, and Federal Union Surety Co., Indianapolis. 





E T. MARSHALL & CO., SURPLUS LINES. 


189 La Salle Street, Chicago. 


SPECIAL FACILITIES. PROMPT AND FAITHFUL SERVICE. 











ENRY COHN & COMPANY, 
Surplus Line Brokers, 
184 LaSalle Street, Chicago. 


Exceptional facilities for handling large lines in reliable companies, 
Correspondence Solicited, 








Some Plain Hints to 
Life Insurance Solicitors: 


They are practical as well as plain, and being written 
by an agent of ripe experience cover just the points a life 
insurance agent needs to keep constantly in mind. Every 
general agent needs this brochure for his own information 
and encouragement, and he should place a copy in the hands 
of every man soliciting business for his office. 


Schedule of prices for ‘‘ PLAIN H1ntTs’’: Single copies, 
25¢.; 12 copies, $2.75; 50 copies, $9; 100 copies, $17; 
500 copies, $80; 1000 copies, $150. 

(Orders for single copies must be prepaid.) Address 
all orders to 


THE SPECTATOR COMPANY 

















ANIEL WOODCOCK & CO. 
EASTERN MANAGERS. 


New York Insurance Association of New York. | Security Fire Ins. Co. of Little Rock, Ark. 
Home Ins. Banking & Trust Co, of Galveston,| Great Lakes F. & M. Ins, Co. of South 
Texas, McAlester, I. T. ~ 


Applications solicited forrisks located sny- €§ 1 Liberty Street, New York. 





WHERE IT the Order of Unity is popular and grows 

rapidly. Its popularity might mean many 
IS KNOWN dollars for YOU. Our representatives 
don’t have to ‘‘ write home for money,’”’ Write us for litera- 
ture and you will learn why. 


ORDER OF UNITY 


Smithfield Street and Sixth Avenue, 


PITTSBURGH, PA 








